









Firs; 


Auto motive 


The Trade Newspaper of the Industry 


Founded 1 9254 





p ail 





ednesday and Saturday 






LR 





Vol. 16, No. 2094 


Sparks 


oo 
Buick’s Big Bargain 
Hooray for Reeves 
Willys on Its Way 
Chrysler Says It in Song 
The Sweepstakes Looms 


——oe 


By 
Chris Sinsabaugh 









ARLOW CURTICE says go 


ahead and tell ’em that the 
forthcoming new model hinted at 
in the column on Wednesday is 
to be a Buick production and that 
it will make its formal debut a 
week from today. So the con- 
ductor feels free to tell more 
about the preview attended by 
the Paul Prys at Flint last Mon- 
day. 

It was one of the most repre- 
sentative gatherings of automo- 
bile-minded newspaper men held 
in a long time, With us Detroit 
fellers were three of the ik from 
New York, four from Chicago and 
another from Cleveland, so you 
see Tom Corpe rounded up the 
cream of the crop, as it were. 

x * * 


IT’S TO BE regretted that your 
commentator can’t tell you about 
the details of this new model at 
this time, but that’s one of the 
verboten things right now. Suf- 
fice it to say, though, it is his 
opinion that this new Buick is 
bound to create one of the sensa- 
tions of the year in the lower 
bracket in which it is entered. 

The factory wouldn’t tell the 
newspaper men the price, outside 
of declaring that it is to be the 
lowest in Buick history. Inas- 
much as the Buick line hereto- 
fore has started at $995, you can 
do a little figuring yourself. My 
guess is that it will be consider- 
ably lower than that $995. I 
should say it will be down where 
the new Buick will be in compe- 
tition with the Chrysler six, Hud- 
son, Dodge, Pontiac and the Olds- 
mobile six but that’s only a sur- 
mise on my part. 

Incidentally, President Curtice 
expects to turn out 7,000 of the 
40’s this month, so his dealers 
will be set for the rush that is 
expected to follow the formal an- 
nouncement. 

* * Ed 

AS FOR THE car itself, the 
ride in it was most convincing. 
On a back road near Flint I was 
whirled along at 92 miles per 
hour with the wind on our tail 
and we came back against a stiff 
wind at 85, so the car can step. 
And it held the road as if we 
were simply rolling along at 40— 
no side sway, no rattling—just 
gliding. 

* * > 

WITH US this week has been 
Alfred Reeves, general manager 
of the National Automobile Cham- 
ber of Commerce, here for the 
meeting of his board of directors. 
And it came out that last Tues- 
day marked the 20th anniversary 
of Reeves connection with the 
Chamber. When he took over 
the management in 1914 his first 
job was to visit all the factories 
on the cross licensing patents 
agreement, which is still in effect 
with 1600 patents pooled that all 
the members use without cost. 
This agreement was recently 
awarded the grand prize for trade 


(Continued on Page 18) 
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Truck Code Work Starts 
NACC at 5 Year Peak 


April Is Best 
Month Since 
August 1929 


Back Roosevelt Demands 
For Wider Powers in 
Tariff Policy 


Detroit, May 4.—Produc- 
tion of passenger cars and 
trucks by members of the 
National Automobile Cham- 
ber of Commerce during 
April was the largest for 
any month since August, 


1929, according to an esti- 
mate by the Chamber issued yes- 
terday. The figure set for the 
month was 269,596 units, which is 





within 500 units of the estimate |! 


of 360,000 for the entire industry 
made in Automotive Daily News 
May 2, if the same margin of 90,- 
000 units is allowed for produc- 
tion by companies not members 
of the Chamber. Sales also were 
reported holding strong. 

The estimate for the month was 
made at a meeting of members 
presided over by Alfred H. 


(Continued on Page 10) 


House Leaves 
‘Teeth’ in Stock 
Exchange Bill 


Washington, May 4.—All efforts 
to secure a Stock Exchange Con- 
trol bill without “teeth” were 
beaten off here yesterday when 
the House approved many of its 
most criticized provisions and 
evinced a determination to keep 
the bill free from all weakening 
amendments. 

More than half the measure 
had been read and approved at 
the end of the session and all 


(Continued on Page 7) 


Exports Gain 
194 Per Cent 
Over Mar. ’°33 


Washington, May 4.—Automo- 
tive products exports during 
March reached a total value of 
$21,185,961, an increase of $7,647,- 
271, or 56 per cent, compared with 
February and $13,997,269, or 194 
per cent above the figure recorded 
in March, 1933, according to the 
automotive aeronautics trade di- 
vision of the Department of Com- 
merce. The export valuation of 
automotive products for March 
exceeded that of any month since 
June, 1930, when foreign ship- 
ments were valued at $22,790,355. 

Passenger cars exported dur- 
ing March totaled 16,079 units, 











valued at $8,300,756, an increase | 


(Continued on Page 2) 
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TWENTY YEARS is a score in 

any language. Al Reeves who 

has just completed the first 20 

as head of the NACC is entitled 
to mark up score one. 


APEM Members 
May Appeal to 
Wolman Board 


Detroit, May 4.— Questions of 
representation, discharge and dis- 
crimination between workers and 
employers in the automotive parts 
and equipment industry will be 
taken before the same three-man 
board that serves the auto manu- 
facturing industry, 

Clarence O. Skinner, secretary 
of the code authority committee, 
had mailed bulletins describing 
the labor board’s powers and the 
principles of settlement as laid 


(Continued on Page 18) 











_|NADA Group I 


To Draw Up 


Instructed 
New Truck 


Retailing Measure at Once 


Vesper Pleased With Progress Made at Meeting This 
Week: Issue Rule on Code In- 
fraction Cases 


St. Louis, May 4.—F. W. A. Vesper, chairman of the 
acting emergency national committee and national control 
committee of the motor vehicle retailing trade code, ex- 
pressed considerable satisfaction over the outcome of the 


meeting of the national body, held here this week. 


“It is 


readily apparent” stated Mr. Vesper, “that real progress 

in code administration and enforcement is resulting from 

the efforts of this trade group to carry out wholeheartedly 
——— 


| Parts Payrolls 


Exceed ’29 Peak 


Group Reports 


Detroit, May 4—Employment 
in the automotive parts manu- 
facturing industry during March 
was well in excess of the peak 
month in 1929 with hour rates 
and actual weekly payrolls also 
at a much higher level, accord- 
ing to an announcement today by 
the Automotive Parts and Equip- 
ment Manufacturers, Inc. 

Employment 


week basis. 


ployment __ totaled 72,900 
hourly rates averaged .5861. 


A study of employment in the 
r industry 
during the past five years reveals 


parts manufacturing 


some interesting comparisons with 
(Continued on Page 18) 


Buick Co. to Introduce 


Car in Low Price Field 


Flint, Mich., May 4——Harlow H., at all 


Curtice, president and general 
manager of Buick Motor Co., to- 
day disclosed 
plans of the 
company to in- 
troduce a new 
line of Buick 
motor cars in 
the lower price 
bracket. 

At the same 
time he an- 
nounced that 
full details of 
the new line of 
Buick cars will 
be made public 
May 12. Meanwhile a vigorous 
production and distribution 
schedule has been inaugurated by 
the factory, designed to make the 
immediately available 





H. H. Curtice 


‘new cars 


dealer and _ distributor 
points. 

‘It is Buick’s manufacturing 
policy,” Mr. Curtice said, “to 
draw upon the whole of Buick’s 
long experience in automobile 
engineering and design and to 
co-ordinate every phase of Buick’s 
vast manufacturing facilities for 
the single purpose of building the 
best automobile it is possible to 
build. 

“This has been done in the 1934 
line of cars and it has been done 
in creating the new lower priced 
Buick which we are about to 
announce. 

“Buick heretofore has always 
been in the price field of from 
$995 up. In the ‘old days,’ when 
everyone was making more 
money and spending it freely, the 

(Continued on Page 15) 


in March aver- 
aged 180,824 with hourly rates 
averaging .6480 on a forty-hour 
This compares with 
a peak month in 1929 when em- 
and 


the President’s national recovery 
program. 

“Clarification of the various 
provisions of the motor vehicle 
retailing trade code and the 
adoption of a definite national 
program covering administration 
and enforcement are the results 
immediately noticeable from the 
present meeting. Hereafter meet- 
ings of the national control com- 
mittee will be held monthly in 


(Continued on Page 18) 


Tire, Battery 
Retail Trade 
Code Approved 





Washington, May 4.—The long- 
awaited and hard fought code 
of fair competition for the retail 
tire and battery trade was ap- 
proved here this week by Presi- 
dent Roosevelt. In connection 
with the President’s signature of 
the agreement, it was announced 
that the code is subject to a 
proviso which confers upon the 
NRA the right to determine an 
emergency in the trade due to 
destructive price cutting and to 
set minimum prices which shal] 
prevail during the emergency 
period. 

The NRA has announced that 


(Continued on Page 7) 





Peace Reigns 
On Automotive 
Labor Frontier 


Detroit, May 4.—Troubles be- 
tween workers and manufactur- 
ers seemed to have disappeared 
from the automotive field today 
both in the large factories and 
the small plants that supply 
parts, tools and dies to the motor 
car makers. 

Pickets have been withdrawn 
from the tool and die shops in- 
volved in the MESA month-old 
strike and workers have been 
authorized to return to work in 
those shops which meet the mini- 

(Continued on Page 11) 





Co-operation of 
Business Chiefs 


Asked by F.D.R. 






















shington, May 4.—The 
Chamber of Commerce of the 
United States was told to “stop 
crying ‘wolf’ and to co-operate in 
working for recovery” by Presi- 
dent Roosevelt who sent a special 
message to be read at the annual 
banquet here May 2. Henry I. 
Harriman, president of the Cham- 
ber read the message which was 
as follows: 

“Your membership largely rep- 
resents those interests which 
from motives of self-interest as 
well as good citizenship have a 
leading role to play. The people 
as a whole will be impatient of 
those who complain and of those 
who hold out false fears. It is 
time to stop crying ‘wolf’ and to 
co-operate in working for recov- 
ery and for the continued elimina- 
tion of evil conditions of the past. 


Statement Follows Criticism 
“I confidently count on the loy- 


president of the association. 


after they had finished an “executive luncheon.” 
manager; Dr. H. C. Dickinson, U. S. Bureau of Standards; A. J. Scaife, White Motor Co., consulting 
engineer; Mr. Bendix, Delmar G. Roos, Studebaker Corp., chief engineer and SAE president; Walter T. 
Fishleigh, New York engineer; F. F. Kishline, Graham-Paige assistant chief engineer and SAE vice- 
president. Back row: Victor Kliesrath, vice-president of Bendix Aviation Corp.; C. B. Whittlesey, SAE 
assistant general manager; J. M. Crawford, Chevrolet Motor Co., chief engineer; C. G. Krieger, Ethyl- 
Gas Co., engineer; A. K. Brumbaugh, White Motor Co., engineer; Robert Insley, Pratt & Whitney Air- 
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‘Don? t Cry Wolf? President Tells Commerce Group 


Vincent Bendix Host to SAE 


po 
Pe a ee 





When the SAE Council met in South Bend last we2k members were guests of Vincent Bendix, former 
Above you see the councilmen on the terrace of Mr. Bendix’s home, just 


They are, front row: John A. C. Warner, SAE general 


alty and the continued support 
of the Chamber of Commerce of 
the United States.” 

The President’s message was 
read after an open forum in 
which the Administration’s recov- 
ery program brought sizzling pro- 
tests against “bureaucratic regi- 
mentation,” experiments and 
“hysterical legislation.” 

‘Since your last session,” the 
President said, “widespread and 
significant improvements in our 
economic life have taken place. 
In the main, American business 
men have co-operated patrioti- 
cally. 

“I hope that increasingly intel- 
ligent co-operation between the 
Federal government and the com- 
mercial interests of the country 
will stimulate the progress of our 
recovery. 

U. S. Will Continue Efforts’ 

“Congress has been and is do- 
ing its part and, within the next 
few weeks, there is every prob- 
ability that the legislative pro- 
gram for this session will be def- 
initely completed. The Federal 
government will continue its in- 
creasing efforts to stimulate em- 
ployment, increase American val- 
ues and bring about a more 
wholesome condition. Private 
business can and must help take 
up the slack.” 

Thirty seconds of applause fol- 
lowed the President’s speech. 

A broad hint that the Adminis- 
tration’s abandonment of the gold 
standard was only temporary was 
given by Eugene Black, Governor 
of the Federal Reserve Board. 
“There is no man in this room,” 
Black said, “who believes in the 
gold standard as a base of inter- 
national operations more than I.” 

Speaking before the afternoon 
forum, Frederick M. Davenport, 
a former member of congress 
from New York, said that there 
had been “hot controversy going 
on among us about regimentation 
and freedom” and that “nobody 
wants bureaucratic regimenta- 
tion, but nobody wants private 
economic serfdom for workers 
and consumers either.” 

Silas Strawn, a Chicago banker, 
was emphatic and direct in criti- 
cism of some of the current recov- 
ery efforts. 

Wants Halt of Experiments 

“Confidence,” said Strawn, “will 
not be restored until there is a 
cessation of experimental legisla- 
tion.” 

He included in his outline of 
things needed to restore business 
to an even keel the following: 

“Soundness of our currency and 
its anchorage to gold without 
fluctuation in its gold value. 

“The maintenance of our na- 
tional credit and the rejection of 
the idea that governments should 
be engaged to supplant rather 
than temporarily to supplement 
private credit. 

“The balancing of budgets, na- 
tional, state and local, so that 































craft Corp., engineer; A. L. Clayden, Sun Oil Co., engineer; J. B. Fisher, Waukesha Motor Co., engineer, 
Waukesha, Wis.; L. V. Newton, Byllesby Engine Corp., of Chicago; Herbert L. Sharlock, publicity direc- 
tor of the Bendix Corp., and Peter Altman, professor of aeronautics at University of Detroit. 


business men may know the obli- 
gations they must meet. 

“Definite announcement that 
emergency legislation is ended or 
at least abandoned until we see 
whether that already passed can 
be implemented or is effective. 

“Revision of the securities act 
and amendments of the stock ex- 
change bill. 

“Recognition of the fact that 
we are part of the world and 
that a policy of intensive na- 
tionalism is wholly inconsistent 
with the welfare and develop- 
ment of American business.” 


Roy Chapin Chosen 
To Be Race Referee 


Indianapolis, Ind., May 4.—Roy 
D. Chapin, automobile manufac- 
turer, former Secretary of Com- 
merce and pio- 
neer race driver, 
has been select- 
ed to act in the 
capacity of ref- 
eree for the 22nd 
annual 500-mile 
race at the In- 


dianapolis Mo- 
tor Speedway 
May 30. 


In announcing 
the appointment 
of Chapin, presi- 





Roy D. Chapin 


dent of the 
Hudson Motor Car Co. the 
Speedway followed its annual 


procedure of naming an outstand- 
ing figure in the automotive in- 
dustry to officiate on Decoration 
Day. 


AAA Attacks 


Diversion of 
Road Revenues 





Washington, May 4.—With road 
revenues being misappropriated 
in wholesale fashion in more 
than a score of states, the Amer- 
ican Automobile Assn. _ today 
urged its affiliated clubs and the 
motorists generally to join issue 
on the practice of “Diversion” 
through an appeal to the courts. 

At the same time, the AAA cited 
the recent decision of an Ohio 
court declaring in effect that 
revenue from license fees must 
be applied to road purposes and 
road purposes only. 


Fruehauf Sales Gain 
Milwaukee, Wis., May 4.—Sales 
of more than 31 Fruehauf Trailer 
Co. units through the local 
branch since Apr. 1, a volume of 
$50,000, has resulted in a near 
record, 





Chrysler Production 
Largest Since May ’31 


Detroit, May 4.—April produc- 
tion figures for the Chrysler Sales 
Corp. show a total of 7,584 Chrys- 
ler sixes and Airflows combined, 
the largest month since the intro- 
duction of the Airflow line, and 
also the largest since May, 1931. 

The schedule for May has ten- 
tatively been set at 9,000 Chrysler 
cars, though this will be exceeded 
if possible, as orders on hand for 
May shipment are far in excess 
of that figure. According to 
Joseph W. Frazer, general sales 
manager, the sale of Chrysler 
cars is limited only by the num- 
ber that the dealers can secure. 
Meanwhile the Chrysler dealer 
body is disposing of Plymouth 
cars at an unprecedented rate. 

The total 1934 production of 
Chrysler sixes and Airflows com- 


Cadillac April 
Sales Highest 


Since June, ’31 





Detroit, May 4.—Retail deliver- 
ies of Cadillac and LaSalle cars 
during April exceeded the deliv- 
eries of any single previous month 
since June, 1931, according to J. 
C. Chick, general sales manager 
of the Cadillac Motor Car Co. 


The month’s retail deliveries 
showed an increase of 121 per 
cent over April of last year. With 
over 3,000 unfilled orders on file 
at the factory, production sched- 
ules have been revised upward 
several times in the past few 
weeks in order to meet the con- 
stantly increasing demand. 


“Although April is commonly 
considered the peak sales month, 
we believe that the peak will 
not be reached this year until the 
latter part of May, and the total 
retail deliveries for May will un- 
questionably exceed the splendid 
sales record established during 
the past 30 days,” said Chick. 
“The last 10-day period in April 
was much better than either of 
the previous 10-day periods, and 
this progressive increase, judging 
by dealer reports from all sections 
of the country, will be carried 
well into the present month.” 

Cadillac LaSalle export business 
is showing a proportionate in- 
crease with the domestic sales 
and export shipments are running 
far ahead of the figures of the 
last few years, Chick declared. 


bined through the month of April 
was 15,302, or considerably more 
than half that for the entire 
calendar year of 1933. 

Retail deliveries of Chrysler and 
Plymouth cars by Chrysler deal- 
ers for the week ending Apr. 28 
totaled 756 Chryslers and 3,081 
Plymouths. This is an increase 
of 68.1 per cent over the corre- 
sponding week of 1933 and of 69.7 
per cent over the correspond- 
ing week of 1932. 

For the 17 weeks of 1934 
through Apr. 28, the Chrysler 
dealer organization reported at 
retail 40,117 Chrysler and Plym- 
outh cars combined. This is 78.3 
per cent higher than the corre- 
sponding 17 weeks of 1933 and 
90.2 per cent higher than the same 
period of 1932. 


Chevrolet Ships 
109,706 Units 
During April 





Detroit, May 4.—Shipments to 
domestic, export and Canadian 
dealers by Chevrolet Motor Co. 
during April totaled 109,706 units, 
according to a statement issued 
here today by M. E. Coyle, presi- 
dent of the company. 

This compares with 59,953 units 
in April, 1933, or approximately 
twice the figure for April a year 
ago. 

Year to date shipments, up to 
and including April 30, total 332,- 
716 units as compared to 208,289 
units in the same period of 1933. 
This is an increase of 124,427 
units, making the 1934 accumula- 
tive production 160 per cent of 
last year’s. 


De Soto Adds 571 
Dealers to List 
Since January | 





Detroit, May 4.—De Soto has 
added 571 new members to its 
dealer organization since Jan. 1, 
J. F. Boyd, director of districts 
for the De Soto Corp., announced 
this week. 

He said that the addition of 
the new dealers this year brings 
the total number of De Soto deal- 
ers to 2,666, an all-time record 
for the corporation. 











Exports Gain 
194 Per Cent 
Over March ’33 


(Continued from Page 1) 


of 83 per cent in number of units 
and 67 per cent in value compared 
with February and 192 per cent 
in number and 218 per cent in 
value above the comparable totals 
for March, 1933. 

Five Leaders 

The Union of South Africa, 
Belgium, Denmark, Australia and 
Sweden were the five leading 
purchasers of passenger cars dur- 
ing the month, purchases by Den- 
mark, Australia, Argentina, Brazil 
and New Zealand were more than 
double those recorded during 
February. 

Foreign shipments of trucks 
during March totaled 10,032 units, 
valued at $4,459,091, compared 
with 6,031 units, valued at $2,755,- 
130, in February, and 2,522 units, 
valued at $1,117,930 in March, 
1933. Belgium, Sweden, Japan, 
Union of South Africa and Aus- 
tralia were the chief markets of 
importance for trucks and was 
followed by Denmark, Brazil and 
British India. 

The average unit export valua- 
tion for passenger cars and 
trucks was $516 and $453, against 
$566 and $456 in February. 

Keeping pace with the in- 
creased foreign sales of passen- 
ger cars and trucks during the 
month, exports of miscellaneous 
automotive products advanced to 
$8,336,114, an increase of $2,526,- 
081, or 43 per cent, compared with 
February, and $4,869,063, or 144 
per cent higher than the total 
of $3,467,051 reported for March, 
1933. 


Federal Cuts 
Truck Prices 
From $15 to $90 


Detroit, May 4.—Price reduc- 
tions on a number of current 
models ranging from $15 to $90 
have been announced by J. F. 
Bowman, vice-president in charge 
of sales of the Federal Motor 
Truck Co. 

“The price reductions on sev- 
eral of the light models,” said 
Bowman, “do not affect the base 
price for the standard short 
wheelbase lengths, but apply to 
the most popular lengths which 
represent the greatest percentage 
of sales. 


“A number of other popular 
Federal models have been reduced 
in price, both for the standard 
and special wheelbases. Our pro- 
duction on all of the models that 
have been reduced,” continued 
Bowman, “has been much greater 
than was anticipated when the 
original prices were established, 
and it is this increased volume of 
business that has made possible 
price reductions just put into 
effect.” 








Hupp Shipments 
For April Hit 
New High Mark 


Detroit, May 4.—Shipments of 
Hupmobiles for April were higher 
than for any month since April, 
1932, according to Rufus S. Cole, 
vice-president and assistant gen- 
eral manager of the Hupp Motor 
Car Corp. 

“After a series of delays, we 
are now getting into production 
with our Aerodynamic series,” 
stated Cole. “We have been 
gratified by the fact that only 
a small percentage of the orders 
that we have had on hand for 
retail delivery of our new series 
cars have been cancelled because 
of the delay.” 
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Document Deals Only with Hours and Wages in Con- 


trast with Elaborate 


and Complex Trade 


Practice Provisions of Majority 





Automobile Manufacturers Code 


One of Simplest in 


Hudson Exports 


Increased 260% 


Basic Terms 


THE INQUIRING REPORTER 


N these columns Automotive Daily News will attempt to 
give a cross-section of opinion among members of the 
trade on subjects of interest to the trade. Readers are in- 


vited to participate in this symposium by expressing their 
opinions on questions asked by the Inquiring Reporter and 
also by suggesting questions upon which they would like to 


obtain the opinions of others. Dealers, distributors, manu- 
facturers, and association chiefs are invited to make use of 





—_ ; 966 ‘eo these columns. 

(This is the eleventh of a series of articles which will appear V er 33 wure 
regularly in ADN in which William Ullman looks analytically 5 
at the codes of fair competition governing the automobile industr : ; 

: y Detroit, May 4. 


and trade from the standpoint of their practical meaning.) 


Exports of 
Terraplane and Hudson cars are 





“HOW DO YOU APPLY THE RE- 


TODAY’S QUESTION: 
AND FIFTEEN 


CONDITIONING MARGIN OF FIVE, TEN 


. ~~ a en closely paralleling the increase) ip CENT ALLOWED UNDER THE USED CARS CLAUSES 
Washington, May 4.—Among the hundreds of NRA| of domestic business. During the!  7447— CODE—FOR THE ACTUAL RECONDITIONING—AD- 
codes of fair competition governing the practices of in-| Period, from Jan. 1 to Apr. 15)! VERTISING—BONUS TO SALESMEN OR OTHER METHOD? 
1934, there has been an increase| yy 4 §HPARATE ACCOUNTING KEPT? ARE YOU MAK- 


dustries and trades which comprise the economic founda- 
tion of the United States, that of the automobile manufac- 
turing industry is one of the most unusual. 

It obtains its distinction from the circumstance that 


it is entirely an hour and wage document. 


In contrast 


with the elaborate and complex codes of other enter- 
prises—codes glutted with detailed@—— 


provisions relating to scores of 
trade practices—that of the au- 
tomobile manufacturing industry 
is simplicity itself. 

Had it not contained the fa- 
mous merit clause, it universally 
is agreed that the motor manu- 
facturers code would have at- 
tracted no attention whatever. 
It was that provision only, the 
one which decreed the industry’s 
purpose to continue its labor pol- 
icy of selecting, retaining and ad- 
vancing employes without refer- 
ence to their affiliation or non- 
affiliation with any union or- 
ganization, which lifted the agree- 
ment out of complete oblivion. 

To what circumstance, or com- 
bination of circumstances, does 
the code of the automobile man- 
ufacturing industry owe its par- 
ticular distinction? 

It is the product, primarily, it 
is agreed, of the existence of the 
National Automobile Chamber of 
Commerce. 

Long before the Federal Gov- 
ernment became a partner in 
American business with the idea | 
of eliminating competitive prac- 
tices that were bringing the whole 
economic order to its death-bed, 





ington with a proposed code of 
fair competition—after the 
dramatic visit to Detroit by Gen. 
Hugh S. Johnson, recovery ad- 
ministrator—the motor car man- 
ufacturers brought a document 
that made absolutely no mention 
of fair trade practices except that 
in the preamble, a conventional, 
standardized statement required 
in all codes but meaningless in 
that of the motor industry alone. 

No motor manufacturer, nor 
group of manufacturers, appealed 
to the Federal Government to in- 
tervene, offering to limit produc- 
tion if only the whole industry 
could be put upon a quota basis. 
Those in other enterprises did, 
but not the motor makers. 

Nor did the code say anything 
about motor car prices. 

In view of frequent reference 
to “price wars” in the automobile 
industry, the absence of anything 
resembling a fair practice pro- 
vision of the code on this sub- 
ject aroused Washington’s curi- 
osity. The explanation, given to 
assuage this curiosity, was that 
the automobile is a styled prod- 


of 260 per cent as compared with 
the same period for 1933 in export 
business, In addition to this, un- 
filled orders on hand as of Apr. 
16 are approximately five times 
as high as they were on the same 
date a year ago. 

These figures have just been 
made public by Chester G. Abbott, 
general sales manager of the 
Hudson Motor Car Co. 

“Practically all countries are 
buying Terraplanes and Hudsons 
at a much more rapid rate than 
they were at this time a year 
ago,” says Abbott. “In addition 
to the improvement made by the 
major countries, there are 38 
destinations to which we have 
shipped cars this year that up 
to this time a year ago had not 
received any cars. Big gains 
have been made by Australia, 
New Zealand and the Scandina- 
vian countries. South Africa also, 
which did a fine business in Ter- 
raplanes and Hudsons a year ago, 
has been even better this year. 
All of the European countries 
have made big improvements 
with Spain and England showing 
a particularly fine gain. 

“Another interesting point in 
connection with the export busi- 
ness is that Latin America is 
now beginning to show marked 
improvement. Mexico and Brazil 
are taking many more cars this 
year than they did last year, 
and Chile, Ecuador and Peru are 
also showing activity. In _ the 


ING A PROFIT ON USED CARS—A LOSS—OR BREAKING 
EVEN? 
* * * 

John M. Rehl, New Haven Buick Co., Buick-Pontiac, New Haven, 
Conn.: “We charge the allowance to actual reconditioning, estimating 
at the time of appraisal what will probably have to be spent in put- 
ting the car in shape. We do not keep a separate accounting. In 
recent months we have been breaking even on used cars, and do not 
consider that we have any real problem on used cars now.” 

* k * 

John A. Rifkin, Brown & Thomas Automobile Co., Cadillac-Olds- 
mobile, New Haven, Conn.: “Our policy is to apply the allowance to 
general handling cost, including advertising, salesmen’s commissions, 
overhead, etc. We try to take the reconditioning cost out of the net 
price, or to include it in the resale price. We keep separate account- 
ing on all phases of used car handling. We are breaking even.” 

ok * Ed 

Hans C. Owen, Owen Motors, Inc., Hudson-Terraplane, New Ha- 
ven, Conn.: “We apply the margin wherever needed, whether for 
reconditioning, advertising or other use, we have found it necessary 
to keep a separate accounting in order to make sure that each trans- 
action stands on its own feet. Our company has showed a profit on 
used cars ever since the code went into effect.” 

* * * 

Winfred L. Foss, George B. Wuestefeld Co., Studebaker-Pierce- 
Arrow, New Haven, Conn.: “We do not apply the margin to any 
specific factor, as we inventory traded cars at their cost to us and 
charge any reconditioning work that is needed to general expense, 
unless the reconditioning definitely increases the value of the car. 
We keep a separate accounting only if such an increased value is 
created, such as by painting, reboring or rebuilding for accident 
damage. Since the adoption of the code, our used car department 
has been very close to breaking even.” 

co ok od 

H. L. Siegel, Siegel Motors, Inc., Dodge-Plymouth, Chicago: “We 
put practically all of our used car trade-in margin on reconditioning 
because we believe in making the automobiles as saleable as possible. 
Our advertising appropriation is spread over all used cars and never 
applied to any particular one. We do not believe in the practice of 
turnover to used car dealers as there is no chance to make money 


the Nation's automobile manu-| uct; that in spite of all the talk/ Orient we find China with a 268 that way. Our used car operations are not profitable and I do not 
facturers united under the ban-| of one motor car being like an-| per cent increase and India also| ~ : _ 

. . : 3 : 7 see how the code can make them so. 
ner of this national trade asso-| other such was not the case.| having a substantial gain over ; , 
ciation. Through it, the industry| It was pointed out that each/| 1933. As a general summary of Louis D 7 D —" ti. St: Giles ’ 
built up one of the most demon-| motor car had to be priced with|the export situation, probably ouis Donovan, Donovan Motor Co., Ford, Chicago: “Our “= 


car margin goes to overhead, advertising and reconditioning. 


strably successful machines for| reference to its production cost,| the best picture of our standing| ©*" —'". Sat ams at tale Jels where there is only a five 

industrial self-government in} not the price of a competing} now, as compared with a year} ai i oe gg o ne a 7 a oon 1. . vie = omy a ae per = 

economic history, Attesting that| product. No manufacturer was| ago, may be had from the fact a : "ion tht a ie tae an ee o Aiesinie, a8 oeneatien e 

fact, apart from the absence of| concerned that his competitor} that orders now on hand, plus | pany ee ae ar eal tT Pla gpm oo Mt ae oe 

unfair competition in the indus-| might be selling his automobile| previous shipments, total ap- haan time ‘aden theese was : code.” — - Petit 

try, was the award to the NACC| below the cost of production.| proximately 105 per cent of all|™*" © eioapen F 

of the first prize ever presented| §@ the automobile industry’s| !@St year’s shipments. : ; ra “is! 

for trade association effectiveness| code is limited merely to pro- J. W. McCabe, sales manager, Southshore Buick, Inc., Chicago: 
“We use all the methods such as reconditioning, advertising, sales- 


by an unbiased committee of na-| 
tional business and trade leaders. | 

Because they had this agency 
capable of creating approximate | 


visions relating to working hours 
and minimum pay. Through the 
agency of a perfectly functioning 
trade association and the cir- 





Plan Zeppelin Plant 


In Richmond, Virginia 
Richmond, Va., May 4 (UTPS). 
Visions of a great plant for the 


| men’s bonuses and turnover on distributing the five, ten and fifteen 
|} per cent on used cars. 


We have made quite a feature of salesmen’s 
bonuses and have even increased them. We figure on a thirty-day 
turn over on our used cars. The advertising is not applied to indi- 


perfection in self-government, the} cumstance of a non-standardized| manufacture of all-metal dirigi- | yidual cars but the other charges are. Although our used car losses 
motor car manufacturers were @ i product, it was free from those! ples, a plant which eventually | have been less than they were this is due to a number of factors and 
no haste to seize the opportunity | competitive evils which constl- would make Richmond the “air | it is too early to say how much if any credit is due to the code.” 
_ 9 a action offered 7) oe. eee from oo See junction of the United States,” on : 
e! ; |try last Summer fle 0 e ig Rr ey fare nies . f 
NIRA called upon industry, it| promised comfort of the Federal Bright _— aden “l wan aay hohn H. dacson, manager, Southshore Packard Branch, Chicago: 
: We use our own accounting system on used cars and it contains, 


will be recalled, to establish mini- | 


Government’s arms. 





of the Virginia Airship Co., Inc., 


among other things, what we call an overallowance account instead 


mum wages and maximum hours} The twelfth article this series | < savarval aa antics >xperts b wnat ‘ 
: as ; ee oq (ene oan aren of 8 serves) and several aeronautical experts of a charge against individual cars. We pay no salesmen’s bonuses 
in return for the right to get} will appear in ADN, Saturday, May| from W ashington, D. C., and ; 7 f : 
ot : . : 2 ; and seldom indulge.in turn-over to used car dealers. Our account is 

together without fear of the anti-| 77.) Philadelphia. ‘ ; 
ae ne : known as the cost of used car sales. The used car book is not accu- 
trust laws. To the average in- —— ae ae : ~~ | rate and the code does not prevent used car losses. I don’t believe it 
dustrialist, distraught by the| vated . I ; ar s08808. Cont beneve 5 


chaos of price and other forms of | 
competition, the occasion seemed 
to be one to seize. Minimum) 
wages and maximum working} 
hours may not have been the 
most pleasant prospect in the 
world, but they looked a great} 
deal more alluring than attempt- | 
ing to go on to the inevitable) 
destruction that loomed ahead of 


Fisher Coach Chosen 





was intended to do so but think it prevents excessive losses.” 


Dodge Sales Continue 


Steady Upward Trend 


Detroit, May 4.—Dodge deal-| ers’ sales for the week ending 
er’s retail deliveries continue their Apr. 28, accounting for 4,408 pas- 


the majority of competitive en-| 
terprises. hold on the upward tendency that} senger cars and 992 trucks. 
The motor car manufacturer has marked their progress so far | Worthy of special note, officials 


sized up the situation from quite 
a different viewpoint. He had 
no problem of over-production 
that needed the co-operative ef- 
fort of the Federal Government 


in 1934. se are : ; 

In the 17-week period extend-| said, is the gain in deliveries of 
ing from Jan. 1 to Apr. 28 of | Podge commercial cars and 
the present year, dealers of| trucks that has followed the in- 


Dodge Brothers Corp. sold and| troduction of a line-up of models 





to solve. He had no cut-throat | delivered 71,467 passenger cars|running practically the entire 
pricing situation with which to| and trucks. This delivery volume| transportation gamut. The en- 
deal. Over a long period of years, | means an increase of 135.2 per|ergetic upswing in the truck 
those who remained had seen the | cent over deliveries recorded for} business of Dodge dealers is em- 
price-cutters fall by the wayside. | the corresponding 17 weeks of| phasized also in the statement 


The survivors knew why they had | 
survived and why hundreds of | 








1933 in which deliveries amounted | that while retail deliveries totaled 
to 30,384 passenger cars and| 2,095 trucks in the first three 
trucks. months of 133, they rose to 


When Prince Charming galloped off with Cinderella at the Cinderella 
Ball in New York recently, he used a “stage” coach patterned 
directly after the famous Fisher emblem to make his “getaway.” 


their erstwhile competitors had 
not. 
, When they did come to Wash- 


Live spring buying is indicated | 13,614 trucks in the same period 
by the tabulation of Dodge deal-! of 1934, a gain of 549.8 per cent. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 


us 


WE DO OUR PART 
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Automotive Unity 
NNOUNCEMENT of the arrangement under which la- 
bor disputes arising in the automotive parts industry 
will be heard before the Wolman labor board seems a step 
in the right direction. Surely in our industry, more, per- 
haps, than in any other, the operation of the industry as a 
whole are contingent upon the operations of its component 
parts. Disputes in one division can easily disrupt the 
entire continuity. 

It seems highly important that members of the labor 
board, in addition to being expert sociologists, must also 
become thoroughly conversant with the intricate prob- 
lems with which the industry is faced. It would seem wise 
action then, that while the Wolman board may be used 
as a pattern for other industries, and its scope be widened 
to take in all branches of the automotive industry, it 
should at the same time be limited to that industry. It is 
generally agreed that most of our labor disputes are due 
to misunderstanding on the part of the employer or the 
employe and the board which understands how these mis- 
understandings arise can settle them quickly and with 
fairness to both sides. The Wolman boards, we agree, 
should cover the industry as a whole. It should not be 
confused by extending its scope to other fields. 


* * * 
Spring Cleaning 

HIS is the time of year when husbands are made home- 

less by house-cleaning wives. We feel that the out- 
cast spouses who have cast their lots as automobile deal- 
ers can do a good job of house-cleaning in their own 
dealerships. Down through the years many dealers have 
accumulated a tidy stock of replacement parts which are 
now to a good extent obsolete due to age. Each year the 
dealer holds this material for still another year with the 
vague idea that he is kidding his banker by listing this 
“valuable” inventory of parts as an asset. Cases have 
come to our attention where some dealers actually are 
carrying frames for 1926 cars. 

Parts are not wine or old coins. They will not improve 
with age. The day has come when we should stop kidding 
ourselves when we erroneously think we are kidding the 
banker. How obsolete these parts that the dealers have 
in stock really are is a problem that only a test can prove. 
Today there are in each dealer’s territory many, many 
cars sadly in need of the parts that are smouldering on 
the dealer’s shelves. The reason they are not in use is 
that the dealer still feels that he should get full price for 
his parts and the owner of the car does not feel that his 
car is worth investing that much money in. 

Now suppose the dealer who has a mass of fenders for 
the 1926 jallopy, which to all practical intents and pur- 
poses are absolutely worthless to him, should start a cam- 
paign to renew all the old “crocks” in his territory with 
the parts he has available at a price scarcely above the 
cost of labor required to install them. Could he not in 
this way entice many owners of old models of the car he 
now sells into his establishment? Could he not convert 
his apparent loss in dead parts stock into a medium for 
acquainting the car owners in his territory with the type 
of service he can supply? How many owners who brought 
their “jallopys” in for repair could be induced to buy a 
new car? Some dealers have tried this with gratifying 
results. The dealer must judge from his parts supply and 
his knowledge of his territory whether or not it would be 
worth his while. In any case the time is ripe to clean 
house. 


FREE 


AIR 


By Cliff Knoble 





HAT’S become of the two- 
car family? 
* 1 * 

There ought to be a secret way 
of making a phonograph record 
of what an owner says when he’s 
trying to get some free service 
on his old ruin, so it could be 
played for him when he’s argu- 
ing for a higher trade-in allow- 
ance. 

Queer Queries 

Dear CK: Is it spelled 
door,” or “four-dour,” or “foor- 
door,” or “foor-dour,” or ‘fore-| 
dore” or whatinell?--Adam Addle- 
pate. 

Dear Ad: If I were you, I be- 
lieve I’d look at a nice coupe. 


“four- 


Fewer people would favor in- 
flation if they could observe its 
effect on a Congressman's head. | 





Nominations for the Most Useless | 
Thing in the World 

“An inner tube for solid tires.” 
Bennie Burp 


An indication that the average 
motorist is pretty careful, is seen 
in the fact that pedestrians don’t 
wear bumpers. 


TAX FAX 
More taxes require more collec- 
tion machinery, and since collec- 
tion facilities appear to cost more 
than the added taxes amount to, 


still more taxes must be levied. 
Osius on Pelion, By Gum! 
bg ¥ * 
Foreign influence hasn't made 


as much headway as we hoped. 
Our finance company refuses to 
accept a token payment. 
* # ‘* 
DAFFY DEFINITIONS 
Morgue—Another name for the 
average prospect file. 


to lie 
wreck 
modern 
con- 


The fellow who used 
about how fast his old 
could travel, now has a 
speedometer and an easy 
science. 


A Detroit pedestrian had the 
distinction of being run over by | 
an ambulance. The driver stopped | 
and backed up, thinking to pick | 
up the victim and hurry him to 
the hospital. The prostrate pedes- 
trian raised his head, saw the 
ambulance backing toward him, 
scrambled to his feet and van-| 
ished up an alley; and with him | 
went the best joke of the year} 
in the unknown reason for his| 
hurried departure, 





One advantage of these wider | 
front seats is that your wife 
won't be likely to discovei 
your need for going on a diet. 


SO 


| being 
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Fix °Em, and Polish "Em and Keep ’Em Moving On 


In This 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Virginia 

Referring to editorial in your 
publication Apr. 11, please note 
in our State we are conducting 
a series of meetings in our 15 
Districts. 

In issuing notices for these 
meetings, in each instance sales- 
men of motor vehicle dealers are 
invited, and the program 
incorporates detailed explanation 
of Code and why salesmen should 
be thoroughly conversant there- 
with. We have found this pro- 
cedure very satisfactory, as it as- 


sists dealers in selling salesmen 
the advantages thereof.—E. F. 
Taylor, managing director, Vir- 
ginia Automotive Trade Asn. 
{ pplause 

I have just read your editorial 
entitled “Code Not a Cudgel” 
which appeared in the Apr. 25 
issue. I think this is very perti- 


nent and much to the point. 
The trouble with so many deal- 


|ers seems to be that they don’t 


| understand the principles of give 


Correct this sentence: “I am) 
going to make persistent and reg- | 
ular efforts to attract service | 
business,” said the dealer, “be-| 
cause I know it pays to seek 
profitable business which can be} 
gotten by going after it.” 


It has been stated that injured 
pedestrians are at fault in 70 per 
cent of the accidents in which 
they are hurt. Yet whoever heard 
of a pedestrian getting a ticket 
for a traffic violation? 

* 
Warning! 
Too much government! Too 
much tax! 
Up with the pruning knife—or 
down with the ax! 
+ x * 

A trade publication states that 
hundreds of nuts are required in 
the construction of the average 
motor car. The statement was not 
intended as a reference to factory 
workmen or officials. 





and take but I suppose that is 
the natural condition. We ap- 
preciate very much your intelli- 


gent explanation.._W. E. Blanch- 
ard, National Automobile Dealers’ 
Assn., St. Louis, Mo. 


Query 

It is reported that labor or- 
ganizations are secret society or- 
ganizations, that they are not in- 
corporated and that they publish 
no statements of their receipts 
and disbursements. If this is true 
and inasmuch as all business con- 
cerns, incorporated or unincor- 
porated are required in one way 
or another to disclose their fi- 


nances and _ operations, why 
should not labor unions be re- 
quired to do likewise?—-Many 


American Citizens. 
Louisville, Ky. 

Organized 
News pertaining to code work 
is no doubt interesting to the 








automobile dealers, therefore we 
thought you might be interested 
to know that La Crosse, Wis- 
consin, has taken hold of the 
code work with a will. We are 
well organized and the work is 
going along very well, have had 
two voluntary assessments paid, 
dealers are now able to go out 
and sell their merchandise be- 
cause the used car has a set 
value and the salesman has the 
opportunity to sell his automobile 
on its merits and his ability to 
do so. 


If at any time dealers in our 
vicinity want information you 
may refer them to us and we will 
gladly help them.—Western Wis- 
consin Auto Dealers Assn.—J. G. 
Weihaupt, District Enforcement 
Officer. 


Africa Knows News 
Headquarters 


“Western Union Cable — 
Johannesburg, South Afri- 
ca.—Automotive Daily 
News, Detroit, U.S.A.— 
Please cable March regis- 
tration figures: Ford, Chev- 
rolet, Plymouth — (signed) 
Fordsales.” 


We are quite accustomed 
to receiving wires from 
dealers in the U. S. and 
Canada asking all manner 
of questions which we try 
to answer accurately and 
expeditiously, but we must 
admit we appreciate this 
| recognition of ADN as of- 
| ficial NEWS headquarters 

from “down under.” It is 

interesting to note that our 

foreign circulation has more 
| than doubled since last June 
| and there is now no coun- 
try where cars or trucks are 
| sold, where we do not have 
one or more paid subscrib- 
ers. Our subscription rate 
to foreign countries except- 
ing Canada, Mexico and 
Cuba is $9 per year. 











AUTOMOTIVE DAILY NEWS, SATURDAY, MAY 5, 1934 5 












lf you could put 
the market under 





FAMILIES REACHED BY °* 
CAR SALES NEWS TIMES HER. TRIB. 








Over $9,000- 2.6% 





|. you could put New York City under the micro- 
scope —how would your car market look? ‘There would be 
sparse dots of the social elite, the rich. Wide gaps in the dots 
of the well-to-do. But a massed, dense cluster of the middle- 
incomed! 

‘Take a look at the actual New York car market—micro- 
scoped. The very rich districts, where family expenditures ex- 
ceed $9,000, buy only 2.6% of your new cars. The well-to-do 
buy 10.6%. But the middle-incomed ($1,800-4,500 districts) 
BUY 70%! 

Now expose your newspaper schedules to some microscopic 
examination. And read the slides! The ‘“‘class” papers cluster 
thick—where your sales spread thinnest! And run thin where 
your sales cluster thick! Does that make sense? 

Then look at The News! The News clusters thick every- 
where! Among the rich and well-to-do, the News slide is 
blacker than most class papers. And among the middle- 
incomed, where your car sales cluster, ‘The News is the only 
paper clustering thick! 

You can’t get rich broth from a thin bone. 

You can’t get rich sales from thin circulation. 

Youcan get the majority of New York automobile customers 


through The News—and only through The News! At an 
Under $1,800 - 4.1% 





infinitely small cost! Isn’t it about time you did more about it? 


e TH E N EWS, New York’s Picture Newspaper 


+ Kohl Building, San Francisco +# 220 EAST FORTY-SECOND STREET, NEW YORK 


Tribune Tower, Chicago 











the 


th Dimension 


The News of Automotive Advertising 


By LOU FOLEY 





ROM “KNEE ACTION” to “airflow” goes W. R. Huber, 
long-time Pontiac sales promotion director whose ad- 
dition to the staff of J. Stirling Getchell was announced 


today. 


Huber’s connection with GM stretches back over 15 


years. 


He was at one time general sales manager of the 


Delco-Light Co., later taking charge of sales promotion 


for Buick-Olds-Pontiac. 
Detroit office and, it 
stood, will act as account execu- 
tive for De Soto. 


Another Getchell 
Howard Ss. 
Meighan, form- 
er vice-presi- 
dent of Scott, 
Howe, Bowen 
who joins the 
Getchell radio 
department in 
New York. 

Bd Oo 


addition is 


* 


AFTER AN 
ABSENCE of 
many years 
Champion 
Spark Plug Co. 
is back in the trade papers with 
a “Plus Sale” campaign origi- 
nated by Reg Brewer of Mac- 
Manus, Inc. Art and copy stress 
the idea that it’s the extra sales 
that build big profits and simple, 
homely examples such as a fruit 
peddler, Greek grocer, barber, 
drug clerk are used to drive the 
lesson home. Haircuts and 
shaves, the copy says, pay the 
barbers overhead but it’s the 
shampoos, tonics and singes that 
provide the profits. Full two- 
color pages are used every month 
in publications covering the deal- 
er, gas station and fleet owner 
fields. 





W. R. Huber 


WILDING PICTURES are be- 
ing credited with having accom- 
plished that almost impossible 
task of getting advertising into a 
movie without enraging the cus- 
tomers. In “World’s Fair,” the 
first technicolor industrial  re- 
leased generally, which was made 
for Plymouth, they show the 
Century of Progress in color and 
then lead the audience into the 








Chrysler Building where various | 
stiff durability tests on the Plym- | 


outh are demonstrated. 
McNamee furnishes the narration. 


IS 


photo 


PREPARING 
mural ever 


the 
made 


FORD 
largest 


Graham | . 3 
|ings were 


He will be located in the Getchell 


is under-@—— 


which will form the 
mural. From thousands of 
scenes, 17 which tell the Ford 
story accurately and beautifully, 
will be chosen for enlargement. 

* * ok 

ADOLPH JANSEN JR., form- 
erly with U. S. Adv. Corp., has 
been appointed assistant sales 
manager in charge of advertising 
for the General Accessories Co. 

Eo * 

WILLIAM SEWALL, former 
advertising executive of B. F. 
Goodrich, has been transferred to 
New York City in charge of pe- 
troleum company sales for Good- 
rich. 


pictures 


ak 


K ok ok 
DIMENSIONETTES: R. H. 
White, former Pontiac ad man- 
ager, now represents “Life” in 


Ohio and Michigan. His offices 
are in the G.M. Building. ; 
W. E. Betts, former Hudson pro- 
motion manager, is now assistant 
to Emerson J. Poag at Dodge.... 
Howard C. Smith, ad manager for 
Fisk Tires has resigned... . Paul 
McElroy, formerly with BBD&O 
and Lord & Thomas, is now with 
the Ethyl sales forces. 


Chevrolet Plans 
To Repeat Sales 
Banquet-Meets 


Detroit, May 4.—Something new 


in dealer activities was inaugur- | 


ated by Chevrolet Motor Co. in 
the 41 combination business meet- 
ings and banquets held simultan- 
eously in that number of zone 
points throughout the United 
States last Friday night. 


The unique angle to this series | 


of meetings was that the meet- 
conducted entirely 


dealers, the zone manager in each | 


| point acting only as supervisor. 


for its Century of Progress build- | 


ing. It will be 600 feet long and 
20 feet high, almost encircling | 
the great central rotunda. In | 


1904 at the St. Louis Exposition | 
the largest single photo taken at} 


that time was only 10 feet long 
and two feet wide, which shows 
that times have changed. Forty 
men will work for a month to 
complete the Ford mural which 
will require nearly four-fifths of 


a mile of photographic paper. 
George Ebling, Mr. Ford's per- 


sonal photographer, is taking the 





| 
| 





Attendance at the affairs was 
confined to new-car and used-car 
sales managers of the principal 
dealers in each zone. Talks on 
various phases of retail sales ac- 
tivities were delivered by the deal- 
ers themselves. 

So successful were those dealer 
dinner meetings, according to re- 
ports to William E. Holler, gen- 
eral sales manager of Chevrolet, 
that it has been decided to re- 
peat them the last Friday of each 
month. 

More than 15,000 dealers’ sales 
executives attended Friday night’s 
series of meetings, it was stated. 
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New Race Fuel 
Is Given Test 
At Indianapolis 


Indianapolis, Ind. May 4.—A 
mystery fuel was demon- 
strated at the speedway here to- 
day by “Wild Bill” Cummings, 
speed ace, in a series of tests 
runs averaging 111 miles per 
hour in an effort to assure the 
racing fraternity that the 45 
gallons of gasoline to which 
entrants in the 500-mile Memorial 
Day Race will be limited, will 
be sufficient to permit them to 
finish. Cummings claims to have 
obtained from 45 gallons of this 
fuel a total mileage which would 
have required 54 gallons of the 
conventional type racing gasoline. 

Officials at the speedway ex- 
plained that the base of this new 








by | 








Ford Building at World’s Fair 





fuel is a safety gasoline which 
is both non-explosive and non- 
inflamable at ordinary tempera- 
tures. Blended with this is a 
casing head gasoline which is 
extremely volatile and gaseous. 

“The power of the new fuel 
is derived from a catalytic agent 
which is used in a special pro- 
cess which the Standard Oil Co. 
of New Jersey introduced in this 
country several years ago,” of- 
ficials pointed out. “In its orig- 
inal state this gasoline is a 
light distillate. Placed under 
tremendous pressures and terrific 
heat the distillate, aided by the 
catalytic agent, undergoes chem- 
ical changes. It emerges a total- 
ly different product, considerably 
heaver in weight, with a sharply 
increased number of heat units 
per gallon and a very high anti- 
knock value.” In this stage it is 
a safety fuel, which will not burn 
or explode at ordinary tempera- 
tures. 


Dayton, Montgomery 
Sales Rise in April | 
Dayton, O., May 4.—New auto- 
mobile sales in Dayton and Mont- 
gomery county during April 
totaled 671 against 401 in April, 





1933, a gain of 270 units or 67.3 
per cent. Sales in March totaled | 
533 cars. | 

New auto registrations for the | 
first four months totaled 1,639} 
against 1,100 the corresponding | 
period last year, an increase of | 
539 units, or 49 per cent. Ability | 
to make deliveries served to | 
bolster sales during April as con- | 
trasted with difficulties encoun- | 
tered previously. 


Gas Consumption 
St. Paul, Minn., May 4.—Gaso- | 
line consumption increased more 
than 4,500,000 gallons in Minne- | 
sota in March as compared with | 
a year ago, according to figures 
announced by George H. Griffith, 
chief state oil inspector. The 
gross gallons of gasoline shipped 
into the state subject to tax 
totaled 31,425,204 on which a tax 
of $887,615.01 was collected, as 
compared with 26,873,879 gallons 
in March a year ago when the 
tax totaled $762,816.30. 








Fourteen hundred tons of steel are going into this building, which will house the dramatization of trans- 
portation from its beginning. 





which opens in Chicago May 26. 


It is claimed to be the largest single exhibit in the new World’s Fair 





Ford Building at Fair 
Rushed for Opening Day 


Chicago, May 4. 
struction job is being done in 
three months on the Ford Expo- 
sition Building, now rising rap- 
idly at the Chicago World’s Fair. 

Ground was broken late in 
February. On Mar. 
steel went up. By Apr. 14 most 
of the exterior carpenter work 
was complete and a large part 
of the structure was sheathed in. 
Even wartime construction rec- 
ords are being broken by the 
Ford contractors in their effort 
to be ready for the opening on 
May 26. 

The building, central feature of 
the Ford exhibit at the 1934 Fair, 
is 900 feet long and 12 stories 
high at its main section. It occu- 
pies an 1l-acre tract divided by 
Leif Eriksen Drive and fronting 
for 1100 feet on Lake Michigan. 

An entirely new type of all- 
welded steel frame has been used 
in the building. The lighting in- 


stallation is described as_ the 
largest of its kind ever at- 
tempted—it will require more 


than 100 miles of wiring. 

More than 9,000 floodlights will 
be used in the night illumination, 
apart from a daytime interior 





7 the first | 


A year’s con- | 


| 





lighting job that is said to be the 
world’s largest. 

One of the most sensational 
lighting effects ever achieved will 
be a torch of light, 200 feet broad 
at its base, which will rise to a 
height of a mile under proper 
atmospheric conditions. 

Atop the building the name 
“Ford” in Neon or Mazda letters 
20 feet high will be visible for 
five miles. 


Murray to Build 50,000 
Ford Bodies in April 
Detroit, May 4.—More than 
50,000 bodies for Ford V-8’s will 
be produced during May in the 
plants of the Murray Corp. of 
America under a schedule an- 
nounced by Charles H. Widman, 
vice-president of the corporation. 
The May production will be al- 
most three times as great as that 
of any previous month in the 
company’s history, Mr. Widman 
said, with employment rolls ex- 
ceeding 12,000 workers also set- 
ting an all-time record. Produc- 
tion in all departments has been 
geared to the highest possible 
pitch. 





Have you seen these 


NEW DEPARTURE 


self-enclosed bearings? 


FOR PINIONS 


Lubricated for Life 


HESE two new bearings, standard on the Olds all- 
feature Six, are bound to have a profound effect on 


all future rear axle design. 
sealed and lubricated for life. 
No locknuts, threads or grooves on 
No grease cups or gun fittings. 


and slipping brakes. 
shaft. 


The wheel bearing is 
No more leaking grease 


The pinion bearing replaces the usual two bearings in 
this position, has permanently close-fitting shields, is pro- 
tected from abrasive material and comes filled with its 


own lubricant. 


Wide spaced ball rows and angular contact, 


preloaded construction assure extreme and permanent 
rigidity. Further details on request. 
The New Departure Mfg. Company, Bristol, Connecticut. 
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| It is beli d that s 175,000 | are ‘masts - ls total of $4,136,497 in Mar., 1933. 
Tire, Battery Retail Code | shops will be affected by the code | anaes Canadian Sales | New passenger cars sold num- 


insofar as trade practices are Show 10: % Increase | bered 7,540 in March, 3,636 in 
February and 3,747 in March, 
1933. Their retail values amounted 
to $7,546,872 in March, $3,596,023 
in February and_ $3,756,899 in 








B P id concerned. Tires and batteries Montreal, May 4.—Sales at re- 
PP rove vy rest ent are sold in many types of estab- | tail of new passenger cars, trucks 
lishments, including filling sta-| and buses reported to the Domin- 
tions, motor vehicle retail stores, | ion Bureau of Statistics for the 


(Continued from Page 1) | garages, tire and battery stores,/ \7..ch show an increase of 103.3 | March, 1933. There were — 
such emergency in the retailing| trade “urgently needs” a code of | automotive accessories stores and a we in poets ener 102.9 trucks and buses sold in hang Pe 
of tires shall be in force prior| fair competition; and declared| department stores. ial pate ; adie ee, a cre 595 trucks and buses sold in Fe 
to May 14, 1934, the effective| that “the reclamation of this in- Prior to last August, employes | P¢! = pe * es ruary and 375 trucks —= a 
date of the approved code, and| dustry and trade from the de-|in the trade, variously estimated with March, 1933. There was 4/ gold in March, 1933, anc ey 


R75 


that until the emergency passes} tructive competition which has} at from 100,000 to 150,000, aver- total of 8,378 vehicles sold for were valued at $846,478, ee 
no retailer will be permitted to] existed must be a continuing task} aged from 60 to 70 hours per $8,393,350 in March, 4,231 for $4,- and $379,598 respectively, oe 
sell tires below certain ‘floor’’| over a long period of time.” week. 171,781 in February and 4,122 for| ing to the Dominion’s statis oe 
prices. Above the floor price, - —- - —- - - 

competition will be _ perfectly 
free; but at the floor, competition ye so aaiaiialintal 
will cease in the public interest. sep : 


Minimum Wage 

The approved code provides for 
a minimum wage of 40 cents 
per hour for part time employes 
or employes paid on an hourly 
basis in Northern States, and 35 
cents per hour in the South. 
Minimums for salaried employes 
range from $12 per week in 
towns of less than 2,500 popula- 
tion to $15 in cities of 500,000. 

Employes are limited to 48 
hours per week with, a restriction 
of 10 hours per day and 52 hours 
in any one week. Overtime in 
excess of 48 hours shall be paid 
at the rate of time-and-one-third. 

Thirty-four trade practice pro- 
visions, designed to eliminate 
various forms of unfair competi- 
tion, are set forth. These deal 
with misleading advertising, price 
guarantees, secret rebates, the 
sale of “seconds” and other mer- 
chandise. A further provision re- 
quires the posting of prices for 
the guidance of consumers. 

In his letter transmitting the 
code to the President, General 
Johnson pointed out that this 
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House Leaves . _~ 
‘Teeth’ in Stock , 
Exchange Bill 


(Continued from Page 1) 


changes not acceptable to the 
committee had been beaten off, 
leaving but one major contro- 
versy to be disposed of before 
the bill is passed. 

Flurries of debate brought a 
renewal of criticism of “the men 
surrounding the President” from 
the Republican side of the House, 
and an assertion by Rep. Sam 
Rayburn, Texas Democrat, in 
charge of the bill, that opponents 
were protesting that they wanted 
to regulate the stock market and 
were trying, simultaneously to 
“chisel” the bill. 

Approved Sections 
Sections approved included: , : . ¢ ; i is i i 
Authorizing the Federal Re-| It says “Contract.” It might just as logically say “House- out as one magazine that is helpfully sympathetic with 

serve Board to determine mini- 
mum market requirements. : . . i { > 7 

Asserting an [ihe congres- | keeping.” For the winner is expert at both—a progres- all her varied interests. She values its wealth of infor 
sional opinion that in normal h 
times the lowes argi ermit-| . . i 
times the owest margin ‘permit-| sive energetic modern woman who can do more than mation on how to run her home more efficiently. She 

Requiring annual and quarterly - 2a . : 
ae Leeee> Sar the peetes- manage a home because she does that so well. You will especially appreciates its intimate understanding —its rec- 

Outlawing “manipulative de- 
vices,” including pools. 

Empowering the Federal Trade 
Commission to regulate or pro- 


meet her prototype by the hundred thousand playing golf —_ognition that she has become a many-sided citizen who 


hibit floor trading by exchange | and tennis . . . active in civic affairs, the arts, travel . . . lead- wants to do less housework, not more. 
members. 

Ordering the Commission to ; ; 4 h ‘ll - 
make a study of the feasibility | ing a richer, fuller life. And you will find that in her read- She is an eager prospect for any product that will in- 
and advisibility of divorcing the 8 ° 


function of broker, dealer and . ; 
specialist. ing she looks for a viewpoint as broad as her own. 
Authorizing the Commission to 
order the books of specialists ; 
thrown open to all exchange] To her, Woman’s Home Companion stands 
members, if it should see fit. 
Requiring officers, directors, 
and holders of more than five per 
cent of the stock of one company 
to make a monthly report on 
their holdings in the stock of that 
company. 
Imposing civil liability for mis- 


a 
statements influencing the pur- 
chase or sale of securities by a 
second party. 
Remaining to be settled was the 


dispute over whether the Trade 
Commission should administer 
the measure or a new Commis- 
sion should be created by the 


; a ‘ 
oe — THE CROWELL PUBLISHING COMPANY + NEW YORK 


crease home comfort or simplify daily routine. And 


naturally her wider interests create additional wants. 
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March Kegistrations Bound to Total of 173,287 


Chevrolet In First Place 
On Returns for Month 


EDWARD H. DEVLIN 


Detroit, May 4.—Tomorrow is Derby Day down in Old 
Kentucky, and the equine virus has slipped into the blood- 


By 


stream. 


Staying in the parlance that the southern colonels have 
publicized with their well-known horse race, these here 
now registration “hosses,” the American passenger cars, 
are putting on a pretty fair race all by themselves. 


As they charge past the quarter post we find the po- 
leaders changing.©————___—_ 


sition of the 
Chevrolet, winner of the 1933 
classic, put on a spurt in March 
that netted them 50,796 units reg- 
istered, more than their combined 
total for the first two months, and 
stepped up into the lead. This 
figure is 24,170 units better than 
the one recorded in March last 
year, a percentage improvement 
of more than 90 per cent, and 
gained for them 29.3 per cent of 
the entire field during the month, 
a drop from the total percentage 
of all makes of 33.8 per cent they 
gained a year ago. 


Ford Is Second 


Ford, who held the lead 
throughout January and Febru- 
ary, yielded to the climb of the 
March leader, and settled into 
second place in comparative 
standings. The 46,200 units regis- 
tered by them during the month 
was nearly three times as great 
as the March record of a year 
ago, and represented 26.6 per cent 
of the entire field. That March 
figure is greater than the com- 
bined totals for the first quarter 
of 1933, during which time Ford 
registered 39,556 units. 


Plymouth, on the March re- 
turns, is firm in third place, on 
their record of 30,918 units re- 
ported to various secretaries of 
- state. Their March record gained 
for them 17.8 per cent of the field, 
nearly five per cent greater than 
their 12.56 per cent share of the 
field in March of 1933, and a 212.5 
per cent improvement over their 
record of last March. Their March 
efforts, also, resulted in a total 
greater than the combined total 
of the first three months of last 
year, when they registered 29,828 
units. 

The First 10 


The balance of the makes that 
appear in the first 10 in compara- 
tive standings are Dodge, 9,657 
units, 5.6 per cent of the field; 
Pontiac, 7,259 units, 4.2 per cent; 
Buick, 4,962 units, 2.8 per cent; 
Oldsmobile, 4,602 units, 2.6 per 
cent; Studebaker, 4,164 units, 2.4 
per cent; Terraplane, 4,153 units, 
2.3 per cent, and Hudson, 2,223 
units, representing 1.3 of the total 
registrations for the month. 

The rise of Hudson from 247 
units registered last March to 
their total this March carried 
them from nineteenth to tenth 
position in the comparative stand- 
ings, and an improvement of ex- 
actly 800 per cent. This March 
figure is more than three times 
as great as the one they marked 
up for the entire first quarter of 
1933. 

Few Losses Registered 


Of the entire list of the 27 
makes represented in the March, 
1934, report, all except six regis- 
tered gains in the year-to-year 
figures. Most of the makes not 
showing gains were late in get- 
ting into production due to the 
many changes in their models, 
and delay caused by the tool and 
die strike of last fall handicapped 
them in getting their plants ready 
for production of the 1934 cars. 

Included in the changes in com- 
parative standings that have not 
been mentioned above are those 
that brought Lincoln from 23 to 
21, Cadillac from 18 to 15, Nash 
from 15 to 12, Auburn from 22 to 
20, Continental from 26 to 25, 
Graham from 14 to 13, and Reo 
from 21 to 19. 

The total registrations for the 
month are 173,287 units, compared 





to the figure of 78,749 units regis- 
tered a year ago. The 1934 total 
to date is 329,416 units, an im- 
provement of more than 44 per 
cent over the 228,065 figure of the 
first quarter of 1933. 


Reorganization 
Plans Complete 
At Graham, Ltd. 


Walkerville, Ont, May 4.— 
Completion of reorganization of 
the personnel of Graham-Paige 
Motors (Can- 
ada) Ltd., and 
a realignment of 
company poli- 
cies in its opera- 
tion throughout 
the Dominion 
was announced | 
today by W. H.| 
Neely, manag- 
ing director of 
the Canadian | 
firm. 

W. H. Neely ry Completion of 

the  organiza- 
tion, said Mr. Neely, paves the 
way for an intensified campaign 
for new business in Canada, in 
behalf of the new Graham cars 
for 1934. Already, he said, the 
Canadian firm has received more 
orders than in the entire 12 
months of 1933. 

“Production has been stepped 
up at our Walkerville plant,” Mr. 
Neely said, “and tentative sched- 
ules for the year indicate a 
volume of business that will set 





* Tied for twentieth position. 
** Not in production in 1933. 


Detroit, also is president of the 
Canadian firm, with Mr. Neely, 
for many years closely associated 
with him, in active charge as 
managing director. Mr. Neely 
was primarily responsible for or- 
ganizing the Canadian company, 
and has been interested in its 
development prior to his taking 
active charge this year. 


Steel Co. Moves 
Toronto, Can., May 4.—The To- 
ledo Steel Products Co., Ltd., of 
this city, has announced the re- 








Seat Reservations Grow 
For Decoration Day Race 


Indianapolis, Ind., May 4.—An- 
other sign of springtime and 
prosperity comes in a report from 
T. E. (Pop) Myers, general man- 
ager of the Indianapolis Motor 
Speedway, that advance ticket 
sales for the 500-mile race are 
50 per cent ahead of the same 
period of 1933. 

Orders for large blocks of 
tickets from automobile and ac- 
cessories factories, common in 
other years, are likewise being 
resumed this year. Boosting of 





March Registration Analysis 


new sales records for us.” moval of its offices and ware- 
J. B. Graham, president of the} house to 14 Breadalbane St., 
Graham-Paige Motors Corp. of| Toronto. 

March Total March 
Position Registrations 
1934 1933 1934 1933 
OIE, «sn ae yeas oesaedenace 43,320 16,366 
INE tei roy gar Oe 11 9 1,879 1,611 
oon on egg 54 ctw aeie asl 14 11 866 1,320 
Rc eae Si Oe 4 5 9,657 3,541 
I a gk oe 3 3 30,918 9,894 
a ciate ide Wale 46,378 15,949 
ra os an oe Ao Res ae 2 2 46,200 15,830 
RIN eal ae lara er ae le 21 23 178 119 
GENERAL MOTORS ............ 68,288 37,729 
aie aida sk ohne a 9 bie O09 6 6 4,962 2,951 
on ee ea 15 18 516 326 
ER Bech co 1 1 50,796 26,626 
NT aos Ga d\G n'ai anak acne aa 24 20 153 213 
Ee eee 7 7 4,602 2,401 
RE eae ag ka ules gh Wo w-cig od aa 5 4 7,259 5,212 
i 6,376 1,828 
Ec he 10 19 2,223 247 
NOOR TEC PCC OTT Te 9 10 4,153 1,581 
ale 1,585 703 
ik n'a k's a ww ok i8 ok dm 22 167 ° 
a i ce 12 15 1,418 703 
Nn oi ia a a ee ae cee ge 20 22 186 182 
et a a a ale a aa ciel Awe 23 17 166 330 
CME NES ss ccnceedaciecees 25 26 149 89 
SN oni onan a ap pbreaaae 27 25 50 105 
oe es oc gans snake eee aa 13 14 1,173 708 
a ia daa he dh Kanne db dosinaae 18 16 317 473 
cw eeaee 16 13 421 720 
PamrARROW onc ccccccccccess 26 24 144 117 
RN a arg ok 19 21 222 194 
a en eas « 8 4,164 2,215 
a i 17 12 325 882 
MISCELLANEOUS .............. 23 159 
ps hl | 173,287 78,749 


*Lafayctte not in production in 1933. 


% Grand Total Gain .or 
March Registrations 1934 ov 
1934 1933 Units 
25.0 20.77 +- 26,964 
1.1 2.05 + 268 
5 1.67 ome 454 
5.6 4.50 + 6,116 
17.8 12.56 + 21,024 
26.7 20.25 + 30,429 
26.6 20.1 -+- 30,370 
A 15 “be 59 
39.49 47.83 + 30,559 
2.8 3.7 + 2,011 
23 Al oe 190 
29.3 33.8 +- 24,170 
.09 at — 60 
2.6 3.05 + 2,201 
4.2 6.6 + 2,047 
3.6 2.31 +- 4,548 
1.3 31 + 1,976 
2.3 2.0 + 2.572 
91 .89 te 882 
.09 S + 167 
.82 .89 ao 715 
a .23 oie 4 
.09 Al — 164 
.08 on a 60 
.03 14 — 55 
.68 .89 = 465 
18 .60 sa 156 
24 91 — 299 
.08 15 “+ 27 
13 24 + 28 
2.4 2.81 + 1,949 
19 1.12 oe 557 


Three Months Total 


Twa. Months Registration Analyeis s 


Position Total Registra- % Grand Total Gain or Loss in 
To Date tions To Date Regis. to date 1934 over 193838 
1934 1938 1934 1933 1934 1933 Units Per Cent 

CHUTE visi cccscess 37,802 31,935 23.75 21.3 + §,867 + 184 
EE SG srnevss vecede 15 10 705 » 2,699 45 1.8 1,994 — 73.5 
ROE 6 6.0su ese evened ta 14 11 784 2,552 5 7 1,768 — 69.3 
| PRA rere 4 6 9,950 6,750 6.3 4.5 3,200 + 47.6 
ROPEMOMEM: secavicrvoedss 3 3 26,363 19,934 16.5 13.3 L "6,429 + 32.2 
EEE Fiat aa.5ce vida bs.d ea¥8 54,887 24,048 34.86 16.11 +30,839 +-128.2 
ah ssa en aiwaie ares 65's 1 2 54,638 23,726 34.7 15.9 +-30,912 -+-130.8 
EES wa Vise hw ¥ 6 6.818 o0K8c 23 23 249 322 16 21 — 73 — 22.6 
GENERAL MOTORS .... 47,558 76,001 31.52 51.1 — 28,443 — 37.4 
0 SS re er 6 5 5,943 6,863 3.6 4.6 — 920 — 13.4 
IIRL ind wire sinh @s-ewie ko 19 18 565 597 .36 39 _— 32 — 6538 
RMUEEEED Sésccbseese’ 2 1 32,074 55,737 20.3 37.6 — 23,663 42.4 
SE. debcrvet be cebesa 25 20* 101 470 .06 31 — 369 — 78.5 
tives sou dns 10 8 2,306 3,185 1.5 2.1 — 879 am S78 
ED. bisa he aa ey we Ka ae 5 4 6,569 9,149 5.7 6.1 — 2,580 — 27.9 
DEIEEED  dacnscewhacevens 3,491 3,397 2.27 2.22 L 94 + 28 
DRIES 4.:0 044 40 e004 0 12 19 889 490 57 32 + 399 + 81.4 
poo ree 8 9 2,602 2,907 ae 1.9 — 305 — 10.4 
EE ns DOs cco w ee eke 2,445 1,493 1.52 .99 + 952 + 63.9 

MMMITOED cb cc écwcccess 27 ee 31 se .02 oe = 31 ee 
SN a ainivs Nea 662 ube 9 13 2,414 1,493 1.5 99 921 61.1 
Re ee 16 20* 666 470 43 31 196 + 41.7 
I! Fd 6% 6 5 6-5 beh wooo 22 17 306 753 16 .50 = 4447 — 59.3 
CONTINENTAL ......... 18 26 578 54 .34 .04 + 6524 -+-970.3 
EEE ove cb ccncaten 26 25 87 202 05 13 — 115 — 56.9 
re 11 14 1,092 1,321 65 88 — 229 — 17.3 
PE was ckss wh we ee Rew 20 16 548 906 34 62 358 39.5 
co 6 |: rr 17 15 641 1,197 41 .80 - 556 — 47.2 
PIERCE-ARROW ........ 24 24 197 251 12 10 _ 54 — 114 
ME SGC eS SAT ati casewee 21 22 430 395 .25 .26 oh 35 + 89 
STUDEBABER ........:- 7 7 4,470 4,554 2.6 3.05 — 84 — 18 
OO Re ere 13 12 861 1,857 52 1.2 — 996 — 53.6 
MISCELLANEOUS ...... 70 482 04 32 — 413 — 85.5 
TWO MOS. TOTAL... 156,129 149,316 +6813 + 46 


‘Battery Group to Meet 


In Cleveland May 16-18 


New York, May 4.—The Na- 
tional Battery Mfgs.’ Assn. will 
hold its 1934 annual spring con- 
vention at the Hollenden Hotel, 
in Cleveland, May 16-18, 1934. 

All members of the trade and 
industry are invited and urged 
to attend. 


the prize fund and stricter regu- 
lations have added to interest in 
the event, Mr. Myers said, but the 
big thing is the more cheerful 
business outlook. 


Loss in Total Registrations 
er 1933 Year to Date 
Per Cent 1934 1933 
-+-164.7 81,122 48,301 
+ 16.6 2,584 4,310 
— 34.4 1,650 3,872 
-+-172.7 19,607 10,291 
+212.5 57,281 29,828 
-+-190.8 101,265 39,997 
+191.2 100,838 39,556 
+ 49.5 427 441 
+ 80.9 115,846 113,730 
|. 68.1 10,905 9,814 
+ 583 1,081 923 
+ 90.7 82,870 82,363 
— 254 683 
+ 91.6 6,908 5,586 
+ 39.2 13,828 14,361 
+-248.7 9,867 5,225 
-+-800.0 3,112 737 
+-162.6 6,755 4,488 
+-125.4 4,030 2,196 
. 198 . 
-+-101.7 3,832 2,196 
+ $3 852 652 
aan 4.7 472 1,083 
+ 67.4 727 143 
— 52.3 137 307 
+ 65.6 2,265 2,029 
—_ 208 865 1,379 
— 41.5 1,062 1,917 
+ 23.0 341 368 
+ 14.4 652 589 
+ 87.9 8,634 6,769 
ne 1,186 2,739 
93 641 
eer ee 329,416 228,065 








Teaches Dealers 


of Service 






Value 
and Rest 


Comes Easy 


By E. M. LUBECK 


The setting of quotas for field | 
representatives by automobile | 
manufacturers’ sales departments 
to be broken down for dealers | 
and salesmen according to the} 
potentiality of the sales district | 
was an innovation of somewhat | 
doubtful quality a few years} 
ago. Its success depended en-| 
tirely upon the ability of the| 
representative to analyze his ter- 
ritory and whenever a representa- | 
tive exceeded his quota the fact} 
became automobile news. Today | 
sales quotas are merely incidental 
to intelligent car merchandizing. 
They present no difficulties. On| 
the other hand, trend now is 
toward setting of service quotas 
as well, with sharp definitions 
between parts and labor sales. 

This development opens the way 
for new lines of shop manage- 
ment and a type of service con- 
trol in which the field representa- 
tive actually becomes a merchan- 
diser instead of an order-taker. 
From a news angle we present 
herewith a record of a territory 
man who was assigned a quota 
and then successfully fulfilled it. 

“Service Will Pay” 

For the past few years the 
Automotive Daily News through | 
its columns has constantly advo-| 
cated that service can be made 
the best paying part of a dealer’s 
business. ADN since January 
has presented story after story 
containing facts and details on 
how certain dealers have im- 
proved their service work and in- 
creased their service profits. 
ADN has stressed the fact that 
any dealer who has been in busi- 
ness for the past three or four 
years or longer and who has had 
a fair average of car sales per 
year has in sight one of the out- 
standing opportunities of any 
business man in his community 
based on the thought that every 
car owner is or should be the 
dealers service customer. In 
presenting this story ADN feels 
that the work of this service 
man is worthy of the attention 
of every dealer in the country. 
These methods prove that intel- 
ligent surveys of the field will 
make for profits, and will lift 
the dealer’s standing in his com- 
munity. 


Meets Quotas 

H. J. Howerth of the Pontiac 
Motor Car Co., himself an ex 
Cornell and Michigan man and 
assigned to the Detroit area for 
his company, has not only met 
his service department quotas 
and made news for himself and 
the company but has developed 
service business for his dealers 
to a point where the increases 
are registered in high percent- 
ages and has shown his dealers 
the way towards putting hard 
cash in the bank month after 
month. 

Howerth’s study of conditions 
in his territory affecting service 
has given him the picture of what 
ADN has always advocated, “that 
any dealers service volume is de- 
pendent upon the degree of in- 
terest the dealer takes in an 
owner after the owner has been 
sold a car.” To this Howerth 
adds, “and this interest simply 
means contacting the owner and 
doing what you can to keep his 
car in the best possible perform- 
ance condition. The car owner 
of today after reading the car 
manufacturer’s advertising on 
speed and performance demands 
100 per cent of the performance 
and economy which the engineers 
say they have built into the car. 
The chief demand aside from 
appearance today is for maximum 
speed, acceleration and economy. 
The dealer who makes no attempt 
to satisfy the owner of his cars 





on these points stands a good 
chance of having future new car 
sales retarded by the ill will of 


owners whose cars fail to come 
up to expectations. A compila- 
tion showing the number of 


dealers who fail to keep up the 
cars they have sold would readily 
reveal why some perfectly good 








iw 


automobiles fail to make any rec- 
ords in registrations.” 


Thorough Study 


After making a thorough study 
of conditions among his dealers 
Howerth noted that only a small 
percentage of the cars which his 
dealers had sold were actually 
coming into their service stations. 
He also noted that every filling 
station, superservice station 
alley garage was getting a 
percentage of the work that 
should have gone to the dealer. 
Further, it revealed the fact that 
owners came in to the dealers 
place of business only when ex- 
treme difficulties were encount- 
ered and that in between the 


(Continued on Page 12) 
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Factory Service Manager Makes His Service Quota 


‘Automotive Corp. 


Plans to Acquire | 
Marmon Plants 


Indianapolis, Ind., May 4. 
Former shareholders in the Mar 


mon Motor Car Co. have received} personnel. 
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| : 
| ware corporation, plans to acquire 


|certain Marmon plants, equip- 
| ment and inventory as well as 
the Marmon trade name and 
| right to build Marmon 16-cylin- 
der automobiles. 

Harry A. Miller has been ob- 
| tained as engineer and designer, 
according to the prospectus, which 
-| mentions no other names of the 
Miller has been a race 


the right to subscribe to 200,000| car designer and builder. 


The Automotive Corp. stock 


and 500,000 shares of no par value | has been divided into units of 


Class B stock of the 
Automotive Corp., according 


American 
to| ten shares of Class B stock. Open 


one share of Class A stock and 





a prospectus which has been| claims creditors and holder of 
mailed to shareholders of record! debentures against the Marmon 
of the Marmon Co., now in re-| Co. will be entitled to one unit 


ceivership. 
The automotive firm, a Dela 


“The American sells Au 


“In addition, over the 
iven one of the mo 
4 


acquainted.” 


The 


American contro 


Says W. E. Butler 


President, Butler Motors, Inc. 
Distributor of Terraplane-Hudson 


for each $100 of proved claims 
-| against the Marmon company. 








Of that we 


tomobiles! 


have definite knowledge. 


last five years, it has 
st intelligent, helpful 


services to dealers, distributors and branch 
managers of any newspaper with which I am 


ls the largest active 


market in Chicago—450,000 younger-than- 


the-average families. 


ADVERTISING! 


It’s yours for the— 


“HICAGO AMERICAN 


NATIONAL REPRESENTATIVES: Rodney E. Boone Organization 
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NACC April Production 


Best Since August 1929 


(Contioned from Page 1) 
Swayne, of General Motors, which | of our workingmen, will help to 


was held at the NACC 
quarters here and which was at- 
tended by representatives 
every company having member- | 
ship. The meeting discussed 
length the various misunder- 
standings which have been the 
root of the labor difficulties here 
and which now seem to 
reached a_ peaceful settlement 
through the operation of 
Automobile Review Board headed 
by Dr. Leo Wolman. 

One concrete development 
the labor situation is the recom- 


the | 


head- | re-establish a larger 


of | 


at | 


|} that a 


have | 


in 
| tariff 


mendation to limit working hours | 
to a 40-hour week, so far as pos- | 


sible, although 
hours a week 
der the code. 
Favor New Tariff 

Chamber also went on 
as favoring unreservedly 


an average of 48 
is permissible un- 


The 
record 


the delegation of power to Presi- | 


dent Roosevelt in arranging re- 
ciprocal tariffs with nations 
the world with the idea in 
of eliminating many of the arti- 
ficial tariff walls which now work 
hardships on many manufac- 
turers in this country and abroad. 
It is felt that the present method 
of developing tariffs puts the 
United States at a distinct dis- 
advantage due to the time re- 
quired to make changes. Under 
the present conditions many for- 
eign countries are under some 
form of dictatorship where quick 
decisions are the rule. It is con- 
sidered essential that the United 
States tariff authority be placed 
on an equally advantageous basis. 


Under the proposals made at | 


the NACC meeting today the 
President would be given full 
powers in matters related to tar- 
iff duties and hearings would be 
held in private for industries 
which would be affected by 


cha>ges in the tariffs under con- | 


sideration. The private hearing 
is favored in place of the public 
hearing as experience with the 
present tariff commission plan 


has shown that public hearings | 


result in long delays which would 


nullify the good to be expected | 


from the more rapid fire action 
of the unified bargaining plan. 
Robt. C. Graham, chairman of 
the NACC Export Committee, 
who presented the Chamber’s 
views in Washington, pointed out 
that there already has been an 
improvement in world trade be- 
cause of the more _ reasonable 
spirit underlying the foreign 
trade policies of many countries 
today. “Our willingness to work 
for a sounder tariff attitude in 
the United States fits in with this 
trend and is essential to its fur- 
ther progress,” he said. 
Exports Gaining 
a record low of 181,000 
motor vehicles sold outside the 
United States in 1932 there was 
an increase to 240,000 units in 
1933. During the first quarter of 
1934 there has been an encour- 
aging improvement over the same 
period last year, but the volume 
is still far short of normal. 
“However, with the aid of 
President Roosevelt’s tariff policy, 
this market might well reach the 
half million mark next year with 
far-reaching effect on employ- 
ment and purchasing power. Be- 
yond the sale of this half-million 
cars in prospect for 1935, the sale 
abroad of as many as a million 
American cars in a single year is 
not beyond the realm of possi- 
bility, given a reasonable tariff 
policy. 


“From 


Autos Penalized 

“Tt is important in this connec- 
tion to cite that the American 
automobile has been far more 
heavily penalized, in the course 
of the past several years, by the 
imposition of high duties and re- 
strictive quotas than any other 
article of American commerce. 

“We believe the President’s 
reciprocal trade policy will re- 
store many of the jobs that have 
been destroyed by trade strangu- 
lation in the past and, through 
revival of the purchasing power 


of | 
mind | 


| interests 





domestic de- 
goods of all kinds. 

any mass. production 
an increase in volume 
unit costs are 
therefore, 


mand for 

“As in 
enterprise, 
is essential if lower 
to be achieved. It 
vital to the American consumer 
reasonable volume of ex- 
ports be created in order that he 
may get the maximum benefit 
from mass production. 

“The National Automobile 
Chamber of Commerce believes 
that the accomplishment of these 
agreements should be pur- 
sued vigorously, with due regard 
to the interests of the nation asa 
whole, and with opportunity for 
a hearing to any industry whose 
may be affected. 

“We favor this legislation look- 
ing toward a broader base for 
America’s foreign trade because 
we believe, quite frankly, that 


is, 


our own export business. will 
thereby be facilitated with a con- 
| ee increase in employment 
in our American factories. 

“We favor this legislation more 
| fundamentally, however, because 
we believe that an increase in 
foreign trade will greatly improve 
domestic conditions.” 

In announcing the April pro- 
duction estimate attention was 
called to the fact that the output 
for the month was slightly higher 
than in March and 92 per cent 
above April a year ago. The 
total output by members of the 
NACC during the first four 
months th‘s year was placed at 
814,697 units, an increase of 381,- 
841 over the same period last 
year, or a percentage gain of 88 
per cent. 


Tabulation of monthly produc- 
tion for the year to date for the 
entire industry with April esti- 
mated follows: 

193¢ 
133,445 
110,186 
124,634 
188,968 


1934 
167,990 
243,955 
350,173 

*360,000 


January 
February 
March 
April 
*Estimated. 


British Rubber Growers 
Announce Regulations 


Washington, May 4.—Announce- 
ment is made by the British Rub- 
ber Growers Assn. that a rubber 
regulation agreement has been 
completed by trade representa- 
tives of the various rubber pro- 
ducing countries, and to be 
submitted to the respective gov- 
ernments for legislative action. 


is 


This agreement, according to a 
report to the Commerce Depart- 
ment, provides for basic annual 
export quotas to be assigned to 
each plantation rubber producing 
territory, and for an international 
rubber regulation committee to 
be appointed by the _ respective 
governments, which would fix 
from time to time the percent- 
age of the basic quotas which 
may be exported from each ter- 
ritory. The scheme embraces 
Malaya, Dutch East Indies, Cey- 
lon, India, Burma, French Indo- 
China, North Borneo, Sarawak, 
and Siam, which together account 
for fully 98 per cent of world 
rubber’ production, 


THIS SUMMER 
ever ~~~ XS 


more than 


Parts Business 
Shows Big Gain, 
Says NSPA Chief 


May 4.—O. B. 
National Stand- 
in a recent as- 
takes issue with 
discouraged be- 
articles in the 
have not yet 
Quite a bit of 
says, has’ been 
heaped upon the National Code 
Authority and the participating 
associations because it has not 
been possible to proceed rapidly 
with the organization of effective 
administration plans 


Detroit, 
secretary of the 
ard Parts Assn., 
sociation bulletin, 
those who are 
cause certain 
Wholesaler Code 
been enforced. 
criticism, he 


Gault, 


Terming the NIRA one of the 
largest legislative or industrial 
programs ever inaugurated, Mr. 
Gault asks association members 
to have a little more patience, and 
give the National Code Authority 
credit for having a tremendous 
job on its hands and for making 
definite progress in the work. 
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C. A. Rehtmeyer 
Pioneer Dealer 


Dies Suddenly 


Pittsburgh, Pa., May 4.—C. A. 
Rehtmeyer, whose name as an 
auto dealer probably is known to 
more people in Western Pennsyl- | 
vania than any other individual, | 
died in Montefiore Hospital here 
last night from complications fol- | 
lowing an appendicitis operation. | 

His firm, C. A. Rehtmeyer, Inc., | 
is distributor for Hudson-Terra- | 
plane cars in this territory. 





He was born and educated in 
Chicago and entered the automo- | 
bile business in 1915 as assistant | 
branch manager for Oakland cars | 
in that city. In 1924 he was sent} 
to Pittsburgh as zone manager 
for Oakland and has been in busi- | 
ness in this locality since that | 
time. 

Rehtmeyer was a_past-presi- | 
dent and member of the board | 


of directors of the Pittsburgh | 


Colorado Issues Order 


To Junk War ‘Relies’ 


Denver, Colo., May 4.--Waste 
of thousands of dollars of state 
funds in the upkeep of anti- 


quated trucks by the state high- 
way department must be stopped, 
Gov. Ed C. Johnson said 


this | 


week in ordering the state high- | 


to junk all 
“excess war 
provides 
to 


department 
trucks classified as 
materials.” The order 
that 36 trucks presented 


way 


| Trade Assn. 


the | wages have been increased, work- 


state highway department by the | 
federal government at the World 


war shall be 
placed by the 40 trucks for which 
purchase was authorized early 
this week by the state executive 
council. 


Automobile Dealers Assn.,_ di- 
rector of the East Liberty Cham- 
ber of Commerce and the Pitts- 
burgh Chamber of Commerce, 


abandoned and re- | 


| Fair Competition for the 


Minnesota Dealers 


Back Up NRA Code 


Minneapolis, Minn., May 4. 
“The Automobile dealers of Min- 
nesota are making every attempt 
to comply fully with the Code of 
motor 
vehicle retailing trade as ap- 
proved by the President of the 
United States,” reads an adver- 


tisement in the daily newspapers | 


inserted by the Minnesota Motor 
“Employment and 


ing hours have been shortened, 
standards of labor have been im- 
proved and unfair trade practices 


| have been eliminated,” continues 


the advertisement which is 


| headed: 


“$50.00 REWARD” 
“The undersigned association 
offers to pay to any individual 
a reward of $50.00 for information 


| which will lead to the conviction 


member of Syria Shrine and other | 


Masonic bodies, the Pittsburgh | 
Athletic Assn., the Pittsburgh 
Field Club and the American 


Legion. 


of any Minnesota automobile 
dealers for the violation of any 
provision of the Motor Vehicle 
Retailing Code. The ad is signed 


by the Minnesota Motor Trades | 


| Assn. 


Experimentation Need of 


Wood and Bierk Named 
To New Chevrolet Posts 
Detroit, May 4.—The appoint- 

ment of C. W. Wood as assistant 

general parts and service man- 
ager, in charge of customer re- 
lations and service promotion for 

the United States, and of L. V. 

Bierk as zone manager of the 

Janesville (Wis.) zone, were an- 

nounced today by William E. 

Holler, general sales manager of 

the Chevrolet Motor Co. 


Both appointees have had long 
experience with Chevrolet. Mr. 
Wood was until recently manager 
of customer relations and service 
promotion for the western half 
of the United States, and pre- 
viously was regional parts and 
service manager at St. Louis. 
Mr. Bierk has been serving as 
assistant zone manager at Chi- 
| cago. 





VERTISING GOING 
TO KEEP 


BUSINESS COMING 


There is no time or place this year for 
real or imaginary summer let-downs in 
any branch of business. 
going ahead. Keep them 
Keep business coming . . . Manufac- 
ture ... Advertise ... Sell! 

A Big Summer For Business 


If our business is any indication (and 


we think it is) there 


mer slack in sales effort and activity. 
Here we are in early May with about 


80% of our present clients already 


NATIONAL 


NEW YORK 


Things are 


moving... 


will be no sum- 


CHICAGO 


BROADCASTING 


SAN FRANCIS 


Broadcasting Headquarters 


COMPANY, 


signed to continue broadcast adver- 
tising during the summer. That means 
our bookings for the summer months 
are greater than for any previous sum- 
mer in NBC history. And it also means 
that our clients are manufacturing, and 
people are buying. Advertising is a 
barometer of business, and advertising 
appropriations are on the increase. 
Which emphasizes our point “This 
summer, more than ever, keep adver- 


can . - ao VO > : ” 
tising going to keep business coming”. 


INC. 
co 





Business Says Kettering 


Washington, May 4. Charles 
F. Kettering, president of the 
General Motors Research Corp., 
told the nation’s business leaders 
assembled here for the annual 
meeting of the Chamber of Com- 


merce of the United States that 
they were running their  busi- 
nesses by adhering to formulas 


and not attempting experimenta- 
tion. 

For many years scientists have 
been clinging closely to formulas, 
he said, so that only recently 
have they discovered the fact 
that they know little about what 
they once thought they knew all 
about. The same situation holds 
true for business. 

“This is an intellectual depres- 
sion as well as an economic de- 
pression,” he said. “And I believe 
that the dearth of thinking has 
led to the dearth of business.” 

Kettering said that scientists 
do not really know what friction, 
magnetism or electricity is and 
that one of his principal worries 
is why it is possible to see 
through a pane of glass. 

“Our science today is in con- 
fusion because we know so little 
about science’s fundamental prin- 
ciples,” he said. “The same holds 
true for business.” 

The effect of formulization of 
business has been to standardize 
products and to flatten out the 
peaks of production, he said. 

“And when that takes place you 
must remember that you can’t 
sell overcoats and palm beach 
suits at the same time.” 


Peace Reigns 
On Automotive 


Labor Frontier 


(Continued from Page 1) 


mum wage scale set by 
MESA. 

“Approximately 95 per cent of 
the shops are paying that scale,” 
declared Matthew J. Smith, gen- 
eral secretary, “but a few selfish 
shop owners are preventing the 
manufacturers’ association from 
making a general settlement.” 


Many Paid Scale Wage 


Between 1,500 and 3,000 tool and 
diemakers walked out last month 
in a_ general strike, although 
many job shop proprietors were 
then paying the scale of salaries 
demanded. It is to those employ- 
ers that the men have returned. 


In the automobile body building 
industry success had crowned 
three days of collective bargain- 
ing and a score of American Fed- 
eration of Labor officials de- 
parted for such widely separated 
industrial centers as Atlanta, Ga.; 
Tarrytown, N. Y.; Cleveland, O.; 
St. Louis, Mo., as well «s Pontiac, 
Flint and Lansing. 

There they will continue bar- 
gaining with local managers of 
Fisher Body Corp. plants. 

Labor Heads Pleased 

William Collins, national repre- 
sentative of the Federation, and 
Charlton Ogburn, legal adviser, 
indicated their satisfaction with 
the gains which resulted from 
conferences with William S. 
Knudsen, executive vice-president 
of the General Motors Corp., and 
Charles T. Fisher, vice-president 
of General Motors, who repre- 
sented Fisher Body. 

The impasse which had been 
reached in Cleveland was bridged 
and the corporation’s refusal to 
recognize the Federation as such 
was adjusted to the extent that 
its representatives sat down with 
employees’ spokesmen who hold 
high positions in the Federation. 

Meanwhile the Automobile La- 
bor Board turned its attention to 
two charges of discrimination and 
reviewed the case of men who 
said that they had been dis- 
charged from the plant of the AC 
Spark Plug Co. in Flint because 
of their union affiliation. 


the 
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Many Hands Make Light Work 


Factory Service Manager 
Makes His Service Quota 


(Continued from Page 9) 


time the new car had been de- 
livered and the time when seri- 
ous trouble developed the aver- 
age owner was spending from 
$20 to $25 on his car with some 
shop which had no connection 
with the original sale of the car. 
Howerth was convinced that this 
represented a loss from $1,500 to 
$3,000 per year in profits to the 
dealer. And it is right here that 
Howerth’s story actually begins. 
“To me,” he added “the interest- 
ing part of my experience along 
this line is that the dealers are 
now actually agreeing with me 
and taking steps to correct the 
faults of the past. 
Bad Feature 

“The worst feature of this sit- 
uation,” explained Howerth, “is 
the way it effects sales of new 
cars. The moment an owner 
feels that his car is not giving 
him the performance which it 
should give, he blames the car 
and the maker. Seldom, if ever, 
will he admit that it may be due 
in part to his own carelessness or 
neglect. 
condemns the car. Mr. Car Own- 
er’s friends always sympathizes 
with him. They assist in spread- 
ing the bad news with the result 


that the dealer who failed to keep | 


in contact with his owners and 
is therefore just as much to 
blame begins to note a downward 
trend in sales. 
Public Is Educated 

“The public has been educated 
regarding car lubrication. This 
message has been brought home 
through advertisements in maga- 
zines, on billboards and in radio 
programs. The car owner has 
been brought to realize that the 
condition of the brakes on his 
ear affects his safety. He reads 
almost daily accounts of acci- 
dents due to faulty brakes. He 
has learned the value of appear- 
ance maintenance which has led 
to the increase in washing and 
polishing establishments. But 
the owner has not been brought 
to realize that periodic checking 
would prevent performance dif- 


ficulties and insure maximum 
performance. The dealer is at 
fault in this. He should take 


steps to see that all the cars in 
his zone are performing at top 
notch. This sort of service would 
breed sales in any territory.” 

Consequently, Howerth, with a 
quota staring him in the face, 
found he had a real problem. The 
number of car owners patroniz- 
ing the alley garages and corner 
service stations represented a 
loss of service volume both in 
parts and labor. To get them 
into the dealers’ places of busi- 
ness was a job which this writer 
knows from years of experience 
is the real job of today. In the 
Detroit area there are 1,732 alley 
garages and so-called service sta- 
tions and about 2,000 men who do 
repairing and adjusting on the 
side, doing service work when not 
regularly employed by some fac- 
tory or dealer. He also had to 
consider the number of car own- 
ers who because of some feeling 
of dissatisfaction were acting as 
disturbers and preventing sales 
of new cars. 

Motor Analyzer 

His first study from a mechan- 
ical standpoint showed him that 
motor preformance may be marred 
by any one of 38 factors. To get 
action to prevent some of these 
conditions Howerth enlisted the 
sales efforts of a friend who 
covers this same area selling a 
motor analyzer, a machine which 
when attached to the motor of a 
car will definitely determine the 
reason for loss of power, speed 
or economy. The machine has 
the factory endorsement. 

Working with this man Howerth 
was able to get a few machines 
placed here and there and then 
came the job of getting the own- 
ers in to have their cars tested. 
At first the owner was told what 
was taking place. This, however, 
sounded too much like high pres- 
sure selling and the program was 


Without hesitation he| 





altered to the extent that the 
owner was allowed to see and 
even do some of the testing him- 
self. The owner was allowed to 
see and actually feel what was 
wrong and thereby sell himself 
that the motor needed certain 
repairs, and that when the cor- 
rective steps had been taken the 
old bus would do its stuff accord- 
ing to the book. Good news 
often travels as fast as bad news 
and gradually the dealers using 
the machine, plus Howerth’s ef- 
forts to get the owners in, began 
to show results. For example, 
the E. B. Hodges Motor Sales at 
Pontiac, even though Hodges has 
been doing more than average 
amount of service work, showed 
an increase of over 100 per cent 
the first month. The Buick fac- 
tory-operated garage and branch 
in Flint operating a battery of 
these machines showed increases 
in service work and personnel to 
take care of the work which has 
been astounding. 

Investment Pays Own Way 

“But where does the quota 
come in and how does it help to- 
ward increases in labor and parts 
sales?” 

Here is Howerth’s reply: “You 
see, my first job was to get the 
dealer to realize that an invest- 
ment in something which would 
bring the owners in, plus paying 
an expert top wages to operate 
the machine and sell the owners, 
what was needed. I was able to 
convince the dealer that the in- 
vestment would pay for itself in 
little time and that satisfied own- 
ers would mean increased car 
sales. The average dealer is sales 
minded anyway. He has been 
taught that sales are the par- 
amount issue. I had to prove to 
him that service was most im- 
portant and that the better serv- 
ice he could give the more 
chances he would have of mak- 
ing car sales. However, the point 
of bringing an owner in and 
showing him what was wrong 
with his car had the effect of 
restoring confidence in the dealer. 
It also showed the owner that the 
dealer had an interest in the 
better performance of the car. 
The machine indicated what was 
needed for better performance. 
For example, the number of cars 
tested which were in need of 
valve grinding, piston and pin 
jobs as well as some bearings 
would surprise you. Possibly the 
electrical mechanisms of the mo- 
tors showed the greatest wear 
and tear; worn out batteries, 
faulty spark plugs and other igni- 
tion troubles are quickly detected. 
Then, too, it was easy to sell 
other work such as might be 
revealed on inspection. Universal 
joints, shock absorbers and brake 
jobs all contributed to increased 
parts and service sales. As soon 
as the dealer saw his service in- 
come increasing then the job was 
easy. By making an analysis of 
all the shop operations I am now 
in position to forecast what can 
be done next month. For in- 
stance, let’s assume that 10 cars 
are tested per day and we find 
that out of the 250 for the month 
the service men had 25 valve 
jobs. I simply take the entire 
ownership list into consideration 
and dope out that we can get at 
least that many this month. 


Sensible Quota 


“IT try not to get the dealer’s 
quota too high. I set a figure 
which I feel he can accomplish 
and when he does hit the ball and 
his books show that he is making 
money in service I have those 
results to set before my other 
dealers so that they in turn can 
set about making plans for the 
Summer’s work. The dealers now 
using my scheme are with me. I 
can’t help but recall some sales 
manager writing a story for the 
Automotive Daily News last year 
saying that from his angle now 
was a good time to get into the 
car selling business. He had cer- 
tain facts which he claimed would 
make for success. He was right 








Here are Chrysler Sixes nearing the end of the final assembly line at the Chrysler East Jefferson Ave. 
plant here, Production of the Six and Airflow models is being pushed to fill the bank of orders on hand. 








thing left for him to do is keep in 
contact with his owners, regard- 
less of whether they have new or 
used cars. Following common 
sense business lines will show 
any dealer that the motor car 
business is the most profitable 
investment today.” 


but he had only a part of the|to-the-minute equipment in the 
story. Service is what will keep| shop. He must use all the high 
the dealer in business provided | speed and speciality tools which | 
he recognizes the fact that cars| the factory advocates and he 
have to be serviced and that car| must have personnel which can | 
owners are willing to pay for the | tackle a job with the least possi- | 
right kind of service. To give| ble loss of time for the dealer as | 
service the dealer must have up-| well as the owner. Then the only 








Stop / 


IT’S NOT GOOD SELLING 
TO EVADE AN ISSUE 


Most of your prospects want Safety Glass All-Around when they buy a 








new car. But many of them do not realize they have to ASK FOR IT. 
They assume they are going to get it. Then, when the car is delivered, 
they are surprised and disappointed to find that Safety Glass comes as 
standard equipment in the windshield only. It is not good selling to 
let a customer discover an oversight like that .. . even though it may 
be entirely his own fault. It is much better to make Safety Glass a part 
...a big part... of your sales talk. Tell all the facts about it. Emphasize 
how inexpensive it is to have it all-around. And render a real service 
by having your floor cars ready for immediate delivery with Safety Glass 
in all the windows. You will find it is easier to make the sale. (And 
don’t forget that you make an extra profit on the extra equipment.) 


LIBBEY-OWENS-FORD GLASS COMPANY, TOLEDO, OHIO. 


For prices on Safety Glass installations and re- 
placements, call any L-O-F dealer listed in the 
“Where-To-Buy-It” section of your telephone book. 


LIBBEY: OWENS: FORD 
Yi SAFETY GLASS 
















ON BOARD THE 4 NEW 
GRACE “SANTAS” 


all outside rooms with private baths, 
dining room on Top Deck which opens 
to the sky—so that you may dine under 
the stars; Club; bar; the largest out- 
door, permanently built-in tiled pool; 
spacious sports decks; gymnasium; 
smart shop; Dorothy Gray Beauty Sa- 


lon; mov ies; a telephone in every room. 


VICTORIA, B.C. 


i. = a A MINIMUM RATE STATEROOM 
SEATTLE ; ; : ee Including private bath! 


NORTH 2 AN ACTUAL PHOTOGRAPH MADE ABOARD THE S.S."SANTA ROSA” 


~ 
—_ | GRACE Crutseratestothe | 


3 AMERICAS avd CANADA 
now below 1921 levels! 


A 1934 CRUISE ON A SUPERB “SANTA” FOR LESS 
oe THAN THE CHEAPEST ROOM 13 YEARS AGO! 


bs TL With the launching of 4 “Santa” liners in 1933 the GRACE Line re- 
"een. duced CRUISE rates for outside rooms with private baths toa new 
minimum. As a result, today you may cruise luxuriously between 

New York and California on the ultra-modern “Santa Rosa,” 

“Santa Lucia,” “Santa Paula” or “Santa Elena” for much 

less than it formerly cost to travel in inferior quarters on 


an ordinary ship. 
NEW YORK — CALIFORNIA 
17 Days, visiting Havana, Colom- 
bia, Panama, El Salvador, Gua- 
temala, Mexico, Los Angeles, 
San Francisco, Victoria, B. C. 
wom, S my a i and Seattle, where only 
‘. MERICA > , Z GRACE Line stops. Cruise- 
A sr tours, hometown to hometown, one 
: way rail, one way new GRACE 


Ba “Santa.” No passports. 
a 


Y GRACE GA Acris Cou 


?@ANAMA— COLOMBIA-—-HAVANA AND RETURN NEW YORK 


16 Days, All Expenses, including hotels, sightseeing and shore 


o-? 


Serr) 


SANTOS © SY 


visits in Balboa (Panama City), Cristobal (Colon), Cartagena, 
Barranquilla, Puerto Colombia, Havana, and return New York 
$175 up. No passports. 
Vee rele ; PERU —32 or 39 Days, visiting Cristobal (Colon), Balboa (Panama City), 
Buenaventura, Guayaquil, Talara, Salaverry, Callao, Lima and Havana; $300, 
All Expense, including hotels, sightseeing, etc. No passports. 
i eg " ALSO CRUISES TO ECUADOR, CHILE, AND 'ROUND SOUTH AMERICA, SAILING 
~ i. a. FROM NEW YORK EVERY WEEK. 
GRACE Line, 230 No. Michigan Ave., Chicago See your travel Agent or 


Without obligation, send me illustrated literature on your cruises to 
California ( ) Panama ( ) South America ( ) RAC e i ' N & 
Name a oe o 
+ 
* 
a 








Address ee 7 : ms 230 No. Michigan Ave., Chicago . Tel. State 2333 


City : _ —NYT 
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San Francisco, May 3 His 
Highness Sir Ibrahim, Sultan and 
Sovereign Ruler of the State and 
Territories of Johore, richest of 
the Malay States, who is now a 
visitor in this country, has two 
hobbies 
biles. 


The Sultan, 61 but looking 45, | 


might be taken for a sun-tanned 
six-foot Californian—a successful 
American business man as he 
talks of exports and imports, 
trade channels, world 
the rubber industry, and 
ears. One of the most 


motor 
colerful 


monarchs in the world, and one | 


of the richest potentates of the 
Orient, this ruler of Johore is a 
most gracious, unassuming and 
democratic man. And Her High- 
ness the Sultana, the former Mrs. 
Helen Wilson of Glasgow, Scot- 
land, is as kind of speech and 
manner as her royal husband. 
Warren Boyd, local Hupmobile 


distributor, acting as representa- | 


tive of the Hupmobile factory on 
advice from R. S. Cole, sales 
manager, had sent a Hupmobile 
to the dock under police escort 
to meet the Sultan and Sultana 
and convey them to their hotel, 
the car and driver to remain at 
their disposal during the entire 
length of their visit. 

There are hundreds of miles of 
good roads in Johore—a state 
with an area of 8,000 square miles 
and 750,000 population—and His 
Highness is building more good 
roads all the time, according to 
his secretary and military aide, 
Captain Abdullah, who is accom- 
panying the Sultan on his Amer- 
ican tour. 

When His Highness arrives in 
Detroit he plans to accept the 
invitation of R. S. Cole to attend 
a showing of the new aero-dy- 
namic Hupmobile, which will not 
arrive on the Pacific Coast until 
after he has left California to 
journey across the continent, 
finally sailing for England from 
New York after spending several 
weeks in the United States. 

This is the Sultan’s first visit 
to the United States, although 
Her Highness was a visitor here 
during the World War. 


50,000,000 Frenchmen 
Say ‘No Blended Fuels’ 


Washington, May 4.—Compell- 
ing motorists to use as fuel a 
blend of agricultural alcohol and 
gasoline has been an unpopular 
measure in France. Motorists 
there have shown an emphatic 
preference for “straight gasoline,” 
according to J. Borton Weeks, 
American Motorists’ Assn. 

The French, who recently dem- 
onstrated their dislike for high 
gasoline taxes by abandoning 
their cars in the streets, have 
used equally effective methods in 


opposing blended fuels. Their 
demands for straight gasoline 
forced filling stations to offer 


“essence pure garantie sans al- 
cohol,” or gasoline guaranteed 
pure without alcohol.” 


markets, | 


| Chrysler 


“ 
‘Chrysler Adds 
387 New Dealers 


| To Sales Forces 


good roads and automo- | 


Detroit, May 4.—According to 
Joseph W. Frazer, general sales 
| manager of the Chrysler Sales 


| Corp., 387 new dealers were added | 
|} to the roster of that company dur- | 
This brings the total | 
of new dealers signed since Jan. | 


ing April. 


1, to 682 with 3,674 all told. 

This list 
allying themselves with Chrysler 
for the first time, and not those 
whose agreements were renewed. 
The new Chrysler dealers signed 
in April represent 42 of the 48 
states. Illinois heads the list with 
29. Included in the list are many 
new points, as well as those where 
has’ strengthened its 
representation in territory pre- 
viously covered. 


Hilty Resigns 
Chicago, May 4.—R. D. Hilty, 
for the past two and one-half 
years general sales manager for 


Thomas J. Hay, Inc., Reo dis- 
tributors in this city, has re- 
signed. 





Warden Lawes to Speak 
At Credit Men’s Dinner 


New York, May 4.—The 15th 
anniversary banquet of the New 
York chapter of the National In- 
stitute of Credit will be held May 
22 at the Hotel New Yorker, it 
was said today by T. C. Howell, 
secretary of the chapter. One of 
the speakers for the evening will 
be Lewis E. Lawes, warden of 
Sing Sing prison, Howell said. 


Hold Denver Meet 


Denver, Colo., May 4.—Retail 
automobile dealers of this city 
and surrounding towns met one 
day this week in the auditorium 
of the Continental Oil building 
here to discuss provisions of the 
automobile code. Harold Burr, 
Washington, D. C., compliance 
officer of the fair trades practice 
division, NRA; William Alen of 
St. Louis, Mo., special representa- 
tive of the National Automobile 
Dealers Assn.; Tom _ Botterill, 
Tom Botterill, Inc., Denver, state 
chairman of the automobile code, 
and L. A. James, president of the 
Denver Automobile Dealers Assn., 
were speakers. Several hundred 
dealers and salesmen attended. 


Law Takes Effect 
Nashville, May 4 (UTPS). 
Driver’s License law becomes ef- 
fective June 1 in Nashville, the 
bill having passed its final read- 
ing and being signed by Mayor 
Howse. Inexpensive pamphlets 
giving all traffic laws of the city 
will be given to drivers when they 
are licensed by the city comp- 
troller. The comptroller may is- 
sue a license without examina- 
tion prior to June 1, to each per- 


Personal 


includes only dealers | 
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Foreign Potentate Greeted 
With Hupp in ’Frisco 


Royal Motorists of Johore with Hupmobile 









When His Highness Sir Ibrahim, Sultan and Sovereign Ruler of the State and territories of Johore, ac- 
companied by Her Highness, the Sultana Helen, ste pped off the ocean liner in San Francisco, they were 


greeted by Hupmobile representatives and a new Hupp. 


From left to right, the Sultana, His Highness 


Sir Ibrahim, James Quinn, police chief of ’Frisco, Angelo Rossi, ’Frisco’s mayor, Warren Boyd, San 


Francisco Hupmobile distributor, and Bert Roberts, Hupp factory representative. 





Average Auto 
Taxed Total 


Of $39, Report 


Madison, Wis., May 4.—Taxes 
amounting to $39.35 were levied 
upon the average automobile in 
1933, according to preliminary 
estimates from a study now being 
made by the Wisconsin Tax- 
payers’ alliance. 

This figure is made up of mo- 
tor vehicle registration fees for 
automobiles averaging $12.49, 
state gasoline taxes averaging 
$19.72 and federal gasoline taxes 
averaging $7.14. These taxes in 
Wisconsin were three times as 
great in 1933 as in 1924. In 
1925, when Wisconsin adopted a 
two-cent gas tax, the average tax 
per automobile was_ increased 
about 50 per cent. 

The motor vehicle registration 
fees and gasoline taxes in Wis- 
consin for the year ended June 
30, 1933, amounted to about 
$23,000,000, according to the re- 
port. 

Reduction of license fees and 
lowering of the state gasoline 
tax was urged May 1 before the 
legislative interim taxation com- 





What 15 Years of Motor Vehicle Taxation Have Cost 
(And How Highway Taxes Compare with Railroad Taxes) 


mittee by Robert R. Aurner, 
professor of business administra- 
tion at the University of Wis- 
consin, representing the Wiscon- 
sin division of the A.A.A. 


son of “Temperate habits’ who 
pays his fee and furnishes suf- 
ficient evidence that he has pre- 
viously operated a motor vehicle 
in “a satisfactory manner” in the 
city. License fee will be 50c and 
each license will be valid for two 
years after June 1. 





State Federal Other property and 
4 Registration gasoline gasoline Federal municipal Railroad 
Year fees. tax. tax. motor taxes. taxes. Total. taxes. 
RE ee ae $ 64,697,255 Ci $101,138,191 $ 55,000,000 $ 222,365,681  $232,601,397 
| Se 102,546,212 RIEROOE 8k nnndes 149,207,520 60,000,000 315,157,877 272,061,453 
Oia 122,478,654 5,382,111 99,967,423 66,000,000 295,604,682 275,875,900 | 
a 152,047,824 12,703,078 114,793,400 77,000,000 358,329,922 301,034,923 
|  SREREG 188,970,992 SO SEG SUR lke csace 155,796,944 88,000,000 473,241,674 331,915,459 | 
coasts 225,492,252 80,442,295 139,201,755 99,000,000 546,150,141 340,336,686 | 
ee 260,619,621 OS ye 143,430,709 110,000,000 664,273,492 358,516,046 
dala 288,282,352 Sk x tk ceus 96,255,639 126,000,000 698,272,350 388,922,856 
oa 301,061,132 258,838,813 60,473,708 137,000,000 757,373,653 376,110,250 | 
| DOR cancas 322,630,025 SOG STEER lk hcneoes 20, 386,176 148,000,000 795,887,967 389,432,415 | 
| re 347,843,543 es ‘dasnses 149,000,000 928,155,062 396,682,634 | 
SOOM ncccae 355,704,860 494,683,410  ........ 150,000,000 1,000, 388,270 348,553,953 | 
as sk 344,337,654 536,397,458 ATID cae ais 145,000,000 1,025,735,112 305,528,099 | 
| a soa 324,273,510 513,047,239 $ 62,839,827 35,861,021 140,000,000 1,076,021,597 275,135,399 | 
Totals. . . .$3,400,985,886 $3,014,591,761 $ 62,839,827 $1,116,512,486 $1,550,000,000 $ 9,156,957,480 $4,590,697,470 | 
Estimated 
ae 300,000,000 490,000,000 181,125,988 75,991,528 124,000,000 1,170,000,000 255,000,000 








Grand total, 
1919-33... $3,700,985,886 


$3,504,591,761 


$243,965,815 


$1,192,504,014 $1,674,000,000 $10,326,957,480 $4,845,697,470 





MATA and State Group 


Plan Series of Meetings 


Detroit, May 4.—-The State Ad- 
visory Committee of Michigan and 
the Michigan Automotive Trade 
Assn. will hold a series of 17 meet- 
ings in the various trade centers 
of Michigan from Apr. 30 to May 
12 inclusive. The first meetings 
were held at Jackson and Ann 
Arbor yesterday. 

Honorable Chas. J. DeLand of 
Detroit, deputy commissioner and 
counsel of the State Advisory Com- 
mittee of Michigan, will represent 
Commissioner DeRoy of Detroit 
at all these meetings, while the 
Michigan Automotive Trade Assn. 
will be represented by its man- 
ager, W. D. Edenburn of Detroit. 

The subject of discussion at the 
meetings will be the National 
Motor Vehicle Retailing Code on 
the part of Mr. DeLand, while Mr. 
Edenburn will discuss the prob- 
lems of dealer group organizations. 

Meetings have already been 
held at Battle Creek, Kalamazoo, 
Grand Rapids, Alma, and Sagi- 


naw. Other meetings follow in 
the order that they are scheduled: 
Port Huron and Pontiac, today; 
West Branch, May 5; Traverse 
City, May 7; Cheboygan and New- 
berry, May 8; Marquette, May 9; 
Houghton, May 10; Iron River, 
May 11, and Menominee, May 12. 

Aaron DeRoy, president of the 
MATA, announces that the organ- 
ization has obtained the services 
of Glenn G. Morrison, formerly of 
Detroit, who has been a part of 
the National Automobile Dealers 
Assn.’s organization in St. Louis 
in the compilation of the NADA 
official used car guide. 

Beginning with May, all reports 
of dealers on the sale of used 
cars in Michigan will be made to 
the office of the MATA and Mr. 
Morrison will be in charge of han- 
dling these reports and preparing 
them for forwarding to St. Louis 
for the compilation of the official 
guides which Michigan dealers 
use. 


gPPPrdnnnrndannddPr Tr -CEEEEEEEREEEEERE I 
TODAY'S SMART CENTER... Jhe VU/cldorg 


Stop at the heart of important social and business New York ... The Waldorf- 


Astoria. Three minutes from Grand Central, next door to Fifth Avenue, eight 


minutes from Times Square and theatres . 
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. . fifteen minutes from Wall Street. 
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Texas Dealers Move For Closer Co 


&> 


Organize Trade Body 


To Increase Profits 


Dallas, May 4.—With a view 
of bringing about a closer co-op- 
eration between automobile man- 
ufacturers, distributors and deal- 
ers by which the latter 


icy of some factories in making 
shipments to dealers without re- 


| spect to dealer needs, require- 
ments or orders; the policy of | 
advertising f.o.b. factory prices 


may | 


have an increased share of the} which these days mean nothing to 


tices now in vogue, deemed harm- 
ful to the dealers, the Texas Au- 
tomobile Dealers’ Assn. at its an- 
nual meeting here organized the 





tising, accessories, etc., and es- 
peciallly in view of the practice 


of leaving certain standard equip- | 


ment out of the f.o.b. factory 


Motor Vehicle Retailing Trade of | price, only to add it again as an 


the State of Texas and laid 


ization nation-wide in scope. 
The Dallas convention was 
no way an indignation meeting. 


plans for making the new organ-| the prices of the model delivered | 
and equipped according to freight | 
in| areas, was recommended. 


It was rather a gathering of busi- | 
ness men for the purpose of find- | as wanting a voice in determining 


ing ways and means of improving 

their industry and putting it back 
on a more stable basis. 
Plain Talk 

The Texas automobile men in 

connection with the formation of 


“accessory.” The advertising of 


Closed Territory 
The dealers also went on record 


the number of dealers and the 
class of dealers in any given ter- 
ritory. They declared under the 


| present setup there are so many 


the new organization adopted a) 


“declaration of rights,” copies of 


which have been sent to state) 


automobile dealers’ associations 
throughout the nation and to the 
motor manufacturers. The Texans 
minced no words in discussing 
their situation. They declared 
they are “up against it” and that 
radical changes in policies are 
essential if they are to continue 
in business. At the same time 
every provision they made 
their “bill of rights” invited the 
co-operation of the manufactur- 
ers through memberships on com- 
mittees and boards, or through 
plans which may be approved by 
all parties. 
Large Discounts 
Of course, the financial end of 


the business of the retailer re- 
ceived major consideration. It 
was asserted that the retail 


automobile dealer has been mak- 
ing no money for years and that 
under the present system of han- 
dling contracts, etc., he stands to 
make none. After this situation 
was discussed the statement was 
made that the retailer is entitled 
to a larger part of the gross in- 
come of manufacturers of auto- 
mobiles. The dealers declared 
the gross margin allowed _ too 
small to insure net profits. 
Among the other factory prac- 
tices in which changes are sought, 


were the pressure of the factory 
upon the dealer to increase his 
sales volume without respect to 


soundness of the business neces- 


sitated by such increase; the pol- 


To Help Raise the Quota 


in 


dealers that there is little chance 
for any of them to make a profit 
and great opportunity for all to 


lose money. They also demanded | . 
| their suggestions be taken for 


| what they mean 


a voice in the drafting of dealer- 
factory contracts and a guarantee 
that no dealer. contract would be 


cancelled without reasonable | 
The Texans opposed the | 


cause. 
idea of some factories. using 
branch houses which do a reta‘l 
business in competition with the 
agents the factories have named 
as representatives in those dis- 
tricts. They opposed all 
cutting and rebating and any sys- 
tem which tends to foster such 
practices. 

Finally the Texans proposed to 


gross profits made on automo-/the ultimate buyer after he adds | the 


biles; and for eliminating prac-| freight, handling charges, adver- | 








price- | 


set up a National High Commis- | 


sion for the industry, the mem- 
bership to be drawn equally from 
the dealers through their associa- 
tions and from the manufacturers, 
That commission would be em- 
powered to hear and discuss all 
pertinent matters brought before 
it and to make decisions on those 
matters. The high commission 
would result in “mutual counsel- 
ling” it was said and this “mutual 
counselling” would eliminate the 
objectionable policies or practices 
as they arise. 

The Texans pointed out in sus- 
taining their claims for a reform- 


ation of the present system of 
handling automobile sales, that 
while there is a comparatively 


small group of manufacturers 
making the great bulk of cars on 
the American market, these fac- 
tories are engaged in intense com- 
petition for volume _ production. 
They are fighting all the time to 





H. T. Hollingshead, president of Chicago Nash Sales, presenting 
F. A. Hill jr., president of Hill Motor Sales, Oak Park, with his bat 
in the Nash “Million Car” campaign. 


| for ‘repeat buyers.’ 


| market. 


see which one can produce most 
cars. All this time, the Texans 
said, the retailer is the man who 
is making it possible for these 
factories to enjoy great volume 
of sales and fair profits, because 
it is the retailer who sells every 
car put out and who finances the 
business for the factory through 
sight drafts, many times on cars 
not ordered and not needed. They 
claimed that since the retailer is 
man behind the gun he is 
entitled to have a 
in just what the automobile in- 
dustry does. 


Endorse NRA 

The Texas association and the 
new organization born at the an- 
nual meeting, endorsed the na- 
tional recovery plan and pledged 
themselves to the payments of 
wages as adequate as is possible 
under the present arrangements. 
They went on record as being 
anxious to support any honest 
move which would result in better 
service to the ultimate buyer of 
automobiles and to their communi- 
ties generally. They urged that 
since they have for years been 
“just struggling along,’ not know- 
ing if they would pull through or 
be confronted by the sheriff, that 


a determination 
to bring about a change in the 


Buick to Sater 
Low Price Field 


With New Model 


(Continued from Page 1) 


demand for Buick automobiles 


resulted in factory production of | 
a | 


a quarter of a million cars 
year. For quite some time now, 
due to changed conditions, Buick 


has been in a price area consider- | 


ably above anything warranting 
this volume. 

“Buick’s record of achievement 
is essentially a 
ization and the rich experience 
of more than 30 years of fine car 
production. Quality in mass pro- 
duction has been the Buick key- 
note. In the achievement of this, 
the finest manufacturing facil- 
ities in the industry have been 
assembled in the Buick factories. 


“It is Buick’s manufacturing 
policy now to use this great 
wealth of experience, organiza- 


tion, manufacturing facilities and 


engineering skill to bring out a 
3uick car of the same quality 


that has built the company’s rep- 
utation over the years, but a car 


to sell considerably under the 
present lowest Buick price. 
“Up to this point, Buick has 


been building cars for that group 
of buyers constituting only eight 
per cent of the entire automobile 
In the price field we are 
about to enter we will be 
peting for approximately 27 per 
cent of the automobile market. 
“While no one can predict the 
portion of this market that Buick 
will secure, it is probable that we 


will exceed the average we have | 
price | 


attained in the higher 
brackets. If we do, it means an 
annual production of from 100,000 
to 125,000 of the new cars. 
“Buick has an enviable record 
During pros- 
perous years, eight out of 10 own- 


ers of Buick cars made their next | 


purchase Buick. There are, 
therefore, thousands of ‘tradi- 
tional’ Buick owners who have 
changed cars only when it be- 
came impossible’ to 


a 


| Buick cars in the price class of 


the last few years. 
“The program is 
from the standpoint 


significant 
of Buick’s 


| dealer organization, which is one 


of the soundest in the industry. 
The forthcoming new line of mo- 
tor cars will enable these dealers 
to reach thousands of new cus- 
tomers, hitherto unavailable to 
them, and to carry Buick back 
to the motoring public that ac- 
claimed these cars when they 
were financially able to purchase 
them.” 


larger voice | 


result of organ- | 


com- | 


purchase | 


wa tort Shelb 


MAYNARD D. SMITH, President 


‘Nash Demonstration Plan 


-Op eration 


Opening Marked with Pep 


A 7:30 break- 
held at the 


Chicago, May 4. 


fast sales meeting, 


Congress Hotel by H. T. Hollings- | 


head, president of Chicago Nash 
Sales, for Cook county 
and salesmen of the Nash organ- 
| ization, signalized the start of the 
Nash “Million Car” campaign. 

Nash salesmen get up early to 
go after ’em in Cook county. 
Following the ham and eggs each 
salesman was given a “go-getter” 
baseball bat carrying his quota 
for this campaign. “The bats 
merely emphasize that every man 
can be a Babe Ruth in sales and 
demonstrations,” said Mr. Hol- 
lingshead. 


dealers | 





“Nash has built a million motor 
cars,” Mr. Hollingshead added. 
“To celebrate this achievement 
Nash dealers and salesmen have 
pledged themselves to demon- 
strate Nash and LaFayette to a 
million prospects within thirty 
days. Every salesman’s quota 
has been mapped out, and I pre- 
dict that with these two great 
motor cars we will reach our 
objective in giving a million more 
people a first hand knowledge of 
Nash products by the end of 
May. I’ve never seen salesmen 
enter a campaign with more en- 
thusiasm. It looks like a great 
year for Nash.” 











To a Friendly Hotel 


HEN you stop at Hotel Fort 
Shelby, you feel at home from 


the start. The staff is so friendly —so 


regardful of your comfort and wel- 


fare. Lobby shops afford no end of 
convenience. Three popular priced 
restaurants provide the best in food, 
expertly served. All Shelby rooms 
and svites—900—have private 
bath—circulating ice water—box- 


mattressed beds and tip-eliminating 


servidors. Radio if desired. Garage. 
A location second to none—in the 
heart of Detroit—near all transpor- 
tation depots. Rooms $2 to $10 
Suites $6 to $25. 


os 


DETROIT 


“AGLOW WITH 


FRIENDLINESS“ 
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Marion County 
Registrations 


Gain in March 


Indianapolis, Ind., May 4._New 
car registrations in Marion county 
(Indianapolis) for April con- 
tinued the forward march of 1934 
with a 10 per cent gafn over 
March, according to figures com- 
piled from official state lists. 

More impressive, however, was 
the increase shown over the 
same month of 1933—75 per 
cent—and the four-months’ prog- 
ress indicated in the “total-to- 
date” column which shows sales 
for the year nearly 1,000 cars 
above those of the same period 
of 1933, which in turn represents 
almost 50 per cent increase. 

One of the most encouraging 
signs in the April registrations 
was that the forward movement 
embraced every price division 
with particular stress on the 
higher priced models, which in 
every instance showed double 
the March volume or better. 

Low priced automobiles like- 
wise showed improvement over 
the month before and the same 
month of last year. Several of 
the medium priced cars which 
have been slow in reaching the 
dealers’ hands participated in a 
spirited sales revival cutting deep 
inroads in the bank of back 
orders. 

The final outcome of the month 
was a surprise in some quarters 
due to the general feeling that 
April had brought a let-down in 
demand for new cars. This feel- 
ing was probably due to prox- 
imity of the semi-annual tax 
paying time next week, which 
always is a deterrent to sales. 
The lull, however, even though 
apparently largely imaginary, 
was believed to be only tem- 
porary. 


Credit Cards Necessary 
To Gain Parts Discount 
Lansing, Mich., May 4.—Effec- 

tive May 1 all automobile fleet 

owners or others who in the past 
have been granted discounts on 
automobile parts will have to 
present a card showing them 
entitled to such a discount, Jess 

Pifer, chairman of the local com- 

mittee in charge of granting dis- 

counts under NRA has _ an- 
nounced. 

Different colored cards will be 
issued to the various groups 
eligible to discounts. Dealers will 
be given a white card: mainten- 
ance garages a red card: fleet 
owners a blue card; gas stations 
and second class garages a yel- 
low card and maintenance asso- 
ciation operators, first class, a 
gray card. The sales tax permit 
number will be stamped on each 
ecard. Infractions of the NRA 
will result in recall of the cards, 
Pifer said. 


Paul McElroy ee 


Ethyl Gasoline Corp. 

New York, May 4.—Earle W. 
Webb, president of the Ethyl 
Gasoline Corp., announces the 
appointment of Paul McElroy, 
formerly with Batten, Barton, 
Durstine & Osborn, Inc., as sales 
representative of Ethyl, begin- 
ning May 1. 

Mr. McElroy, with headquar- 
ters in New York, will contact 
Ethyl licensees and automobile 
manufacturers throughout’ the 
United States. 











Man now calling on automobile 
manufacturers and _ wholesalers 
wanted, to employ salesmen for 
large New York State Corpora- 
tion. No selling. Experience un- 
necessary. Repeative commis- 
sions given on salesmen em- 
ployed. Will not interfere with 
your present position. Unlim- 
ited possibilities for right man. 
References required. Write Box 
3, Elmira, N. Y. 
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FINAL COMPLETE NEW PASSENGER CAR 
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REGISTRATIONS BY STATES, F = 1934-33 Far West Sales 


NASH GROUP Show Increase 


Over Last March | 
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STATES Fl g/sgi| a] & o| aap 
— 3 e é = a > 3 5S ° . ; 
° L L 6 wn @ - ; 
a “ 3 “ 3 zx a x w By JOHN C. WETMORE 
Los Angeles, May 3.—It could 
Bieon | : —— ene. ae ot 
‘ ean aS 5) ile registrations should continue 
Ari "34 | 5| 5 | | 3 | 20) | 346 | to double those of last year as 
rizona 33 a =a [ | 6| 6 158 | they did in March, when the reg- 
34 17, 417 — —— er 2| i «4 iJ 2 2° | 1554 istration report for 48 states and { 
Arkansas 133 | 3 ‘ | 1 | 1| | " : | a the District of Columbia show an 
; - — - increase of 120 per cent, 173,287- 
California 34 2) 76 oe 11) 12 21) 3| 64 15 29 6 23) 252 88 1] 6470 78,749 over those of that month of 
33 66) 66 7 3| 30 | 9 72 29 63 11 20 262 63 7] 5198 1933 
34 7 7 3 4 7 1 5 1 3s| 2 7 1] 1149] It is i ti 
Colorado 33 | 5 | 4 | | | a 7 : 7 ol! 4 at It is interesting to note that 
; | . oe _ 22) ‘.. sales in Los Angeles county and 
: "34 1 21 | 8| 1} 8 2 2) 30 889 | in the 47 northern counties of the 
Connecticut 33 | 14| 4| 1| 16 6 16 8! 20) 9| A 975 | Golden State in the aggregate in 
"34 | 6 6 — aa ri —— Nl 1 7 | ‘ 168 the first 21 days of April slowed 
Delaware "33 9| 4 1) ] 1 | ; \ 5 2| | 219 down to a gain of 61.9 per cent, 
7 } = : —— on = — = - | 6,755-14,171, over that period of 
. 34 | 8) | 25 5) 11 2 | 3 17 43 1249 | 
» Florida 33 | 3| 3 5 120) 6 2 8| 2| 6| 2} od} 8 o| 1548 | 1993 
. eel : > a aa i siaaaadl wie wea sia Lsioniaeinaeesteee deena In Los Angeles county the in- 
Georgia Kod | . 8 11| q : : : ! 41 16 | 2226 | crease in new passenger car reg- 
ee 33] seccetlasl aciaeshap lilt ania 1] q _2 i 2) ame SE in _ 6 | ___it__—s212 J istrations over the April 21-day 
tide '34| | 5 5| | | | | 1 | | 6| | 298 | period of 1933 was 38.9 per cent, 
oO I re ae OE 1| 94 | 3,270-2,353, the 1934-33 comparison 
\iimot "34 | 75 75{ 89 23 3 «28 21 33 13 14, 157) —s—«YCi‘éwYY:*O#C4322/ 0% the ten best sellers in the 
inois 33 56 56] 10 “ 3 19 27 30 9 10 141 56 14 3801 | Southland being Ford, 1,003-600, 
— ee ee ea ee ee | oes 67.1 per cont; Clsvecmw. ce 
Indiana aan " 7 a . ge “7 = : | . za a J aoe 689, gain 3.4 per cent; Plymouth, P 
——___ ———___ niente —_——__—___ $$ $____— eel lacalenae “ 2t__—C** ** | 517-253, gain 104.3 per cent; Olds, 
Sen 34 1 11 | 1 10 8 4 2 2 53 | 1822 | 158-60; Dodge, 148-91: Pontiac, 
sania nlite crema ieee lant Ncrlis ashi caiciedMmsiaiasd cease ie lal ae _1___926 | 105-79; Buick, 104-83; Studebaker, 
Kansas a 1 13 a 8 3 1 7 1 1 2 4 39 2 7 1544 | 84-42; Terraplane, 69-49; Hudson, 
_ 33 | 6) 6 ; se ee ee l 2 16 7 632 | 66-5. Total sales of the three 
34] —si2 iss «=o 20}ti‘<i‘iT:ti(‘<é‘ir j|/|:COOt;*‘CD 5 s gs Ff $8 50 17) T3006 | low priced leaders increased 45.4 
Kentucky 33] 3 . 2 6 I i 3 10 3 I 33 2] 1092 | per cent, 2,243-1,542, with a rise 
¥ oe —. | = P maa a . “— , |in ratio to the total from 64.7 
Louisiana ‘341 . 10 13} . i : : “ ‘ | 947 | yer cent in 1933 to 68.5 per cent 
_— a a oe) il a ile 3 19 é si 906 | Per cen E f 
Maine a | a ‘| | | | i aI | 5 ' | i , | 258 | If the automobile buying be 
Sienna asi : — ; alien me ee al i - aie. ____¥¥" |any criterion of general trade con- 
Maryland ‘34 2) 15 17 9) 1| 1 9) 2| 5 | 34 | 1281 | ditions the northern half of the 
: 8B 11| lif 8} 3| 2] Lj 13) 10] ‘i __—s lj 44 10 1 1198 | Golden State made a much better | 
"34 1| 65 66 l 10; 4 8 14| 19 4 11 61. +1, +4  2749| business showing than did the 
Massachusetts 33 60 60 1) 5 + 31 33] 19 11 9 96 18 1] 2683 | southern section with an increase \ 
a 734 3 17 20 4) 16), 1 68 51 ll) 2), 19 85). #4 "g839| Of 64.5 per cent, 3,485-2,118, con- ’ 
Michigan 33 | a 18 11{ 46| 28 42 5\ 24) 111 15) “| aan trasted registrations of the 10 
= - - a a -— a ~|best sellers being Ford, 921-533, 
Minnesota ks | _ 7 l ‘ VW "| 2\ a a 3 1 a ; | | eee: gain 72.7 per cent; Chevrolet, 831- 
e | ~ ‘ e é ‘ . 
. : ’ i= lit a ee es a Gauen i ieee hee . 553, gain 47.6 per cent; Plymouth, 
Mississippi 34 | 4| ‘| 3) | | | 1 14| | | 836 | 667-303, gain 120.1 per cent; 
33 4 os: I - l 2 oo _ 5 2}; ff 444) Dodge, 208-132; Olds, 148-39; 
Missouri 34 1| 38) 39 13) 4 13 2 36 9 15 13 18 126} 17| 1 4188 | Studebaker, 125-47; Pontiac, 117- { 
33 37 37 13 |B $ $7| 28) 23] 14! 11] 70| 55! 11 3941 | 72; Buick, 90-84; Chrysler, 75-42; 
"34 11 11 1 14 ; 2 1| 2 .~—~C—~=~=*Y 2; —s| - Graham, 56-36. The gain of the 
Montana 33 | | | 1| | = three low priced leaders in the 
; saa aie - ama “7 aonmoremnseeseee aggregate was 74.1 per cent, 2,419- 
Nebraska a 7 : 1 5 | "| ro 9 | = 1,389; with a rise in ratio to total 
= = 5 amen — ; —- — ——— en sales from 65.5 per cent in 1933 
Nevada = | | | | | | | : | 126 | to 69.4 per cent in 1934. 
=. ae Pn ae _ =| ss i. ae The composite sales record of 
New H i '34| | 3 3] | | 1 2 2| 1| 2| 5| | | 238|the three low priced leaders in 
pmpenion 33] 4| 44 1 if. §.- LC eG lL. | 272|the two sales markets of the 
N 34] 1, 44 45 3) | 7 3 18 7 10 4 9 63 6 2595 | Golden State in the 21-day April 
ow Jovesy 33 f 39} 39 ‘ 6 5) 6 at} at] 4 5 1i|__188/__6|_30),__sisg| period show Ferd, ieee 
: 134 4 — ee ; ene Sa ere ey =|gain 69.8 per cent; evrolet, 
New Mexico bn | : } 1 1 2| 1| erg 1,554-1,242, gain 25.1 per cent; 
° : ees ———— _______—_____— | Plymouth, 1,184-552, gain 11.1 per 
New York 34] 2 112 114 13 1 12 10 63 35 44 19 32 216 11 4| 7386 cent. In the aggregate these 
i 33 | 139 139 21 ‘ . 16) 102) 8 143) 27 16 315 138 22] 9124 three leaders showed a registra- 
North Carolina = 3 | 3} a ta 1) a ' i : " A = a | ‘099 tion ee of 60.1 per cent, 
ee 3s 2 | i} Si —_s«i 099 | 4,662-2,91 
North Dakota 34 | | | , | | 2 | | = 7 286 | 
; 33] ale L i ee ee 112) ¢ » Group Formed 
Ohio 34 54| 54 11| 2) 21| 2 70 16| 10} 2| 11/120) 165 + #&2«3+F #7020) Cannety we r sees a 
33 45) 15| 5 49) 29| 69 7| 4 140] 80| 9] 4584 New Hamp on, Ia., ay 4. 
. = oe ane E ————— = . The Chickasaw County Automo- 
Oklahoma oa 5| | 4 - 3 ; | a 29) | 2573 | bile Assn. has been formed in the 
"3: 5| Co — ff fj j jf  .§ << fy 7 It 1665 | county with practically all dealers 
Oregon "34 17| 17 2| 2 18 2 1 6 18 3 777 | numbered among the member- 
*33 13} 13 5 l | 118) 6) Ss i867 | ship. Paul E. Morf, Fredericks- 
P . 134 . 75 77 9| 5| 9 4 60 22 29 14) 19° 105 7| 11 6169| burg, is president; J. L. Crawford, 
ennsylvania 138 a 58 15| 20) 3 10 53 43 15! 10! 17 168) 72| 261 5483 | New Hampton, vice president; A. 
; — Se > 5 | J. Reich, New Hampton, treas- 
Rhode Island = 1 14 15 A . : : | a : = 3 | a2 urer and Carl Gitch, secretary. 
734 i 1 ; — = —— aeiceeneenitelstaenesesndsa —_! __**"|In addition to officers the di- 
South Carolina ‘93 | | | 6 a 3 1 2| | 1 i 15| 1042 | rectors include C. C. Cole, Lawler; 
_ 4 | 14} a : I — Be) a bs _ 418) Cecil Morris, Nashua, and Ben 
South Dakota a | 5 " | | 5 I | | | 19) | | 256 | Dockendorf, Alta Vista. 
Oe | _ a e sn A} I ; 16) os 7 234 
a 
Oe | < | < é q | ¢ 35 . >» 
. ainpstiieconciuesace ae ace a itis a . 
a 34 1| 25) 26  —— 9 a8 3 ; is i; so8 || Coming Events 
"33 4| 5 11! | 2 16 11 16 2 1! 86 25 | 3280 } 
Uh - 144 |tttTeistits eft. a 
3é | é 47 . 
; , _ ——> — 9-11—Tulsa, Okla. National Gasoline Assn \ 
Vermont a | | | | | | a| | 7 | i‘ | | - 12-19 r tea, OkI International Petrol | 
Oe ¢ | ° j—— tulsa, a. nternationa "etroleum ; 
; i ~ ‘ 1 180 Exposition : 
Virginia 34 4| 4 1 8 | 5| 3 5| 1| 4 28 2 1320 | 14-21—New York. | Semi-annual Meeting 
"33 6 4 5 8) 6) 7| | 21 8 l 1139 American Institute Chemical Engineers. 
: 34] 2 2 | 1 3 2 5| L 2 18) 7 868 11enoiemiand, &. ational Battery Makers’ 
Washington 33 | | 14 14 | | l 1| 5| | 2 138! i wu Annual Meeting. 
West Virgini 734 17 17 4 2 ; 9) 1 2 18) i 983 tee Metropolitan Section SAE 
ginia ‘ \ oP tc 
33 8 2 1 | 3) 3} 6 | 2 14| 5 610 | 22-24—Pittsburgh. Mid-year mecting American 
’ | Petroleum Institute, 
Wisconsin 34 " 44 = | | 8| 17| 1| 5| | 4| 37| 6| 1 1547 cbndelieanin ‘ae. Decoration Day 
"33 3 1 | l | 7| 3} 5 1! l 48) IL! 1004 500-mile race. 
; 34 5 Nl l 1| 14) 213 JUNE 
WwW omin Ine | ‘| | | ! | — ‘ational Automobile C - ' 
y 8 33 | 1| | l 7| 175 ; a 7 Maree eee 
Dist. : = | | | 1 7| 3 3 1| | 16! 828 17-22-—Saranes Lake, “ v. Summer meeting 
let. of Columbia ins 13} «13 2| 2} in| 3} 3| | ail 4l 2 960 | ss-c0~beemn One, Amenieen Sulte tte 
256) 292) 98) 222| 2228) 355 23 chanical Engineers Meeting. 
76| 648] 423] 674] _—113| _196| 2164] 847! 162) 69471 ' *** (Mena Clty, BW. 3. American Society , 
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Studebaker Sets 
57-Month Mark 
In Export Field 


South Bend, Ind. May 4. 
Studebaker April export sales ex- 
ceeded March by a comfortable 
margin to establish new high rec- 
ords in both the passenger car 
and truck divisions, according to 
Arvid L. Frank, vice-president 
and general manager of The 
Studebaker Pierce-Arrow Export 
Corp. 

“Our sales in April set a 57- 
month record,’ he stated. “It 
was the largest month on record 
since June, 1929. Our business for 
1934 to date now exceeds the total 
for each of the entire years of 
1931 and 1932, and represents 71 
per cent of the 1933 volume. 

“Studebaker truck sales in April 
were the largest for any month 
since March, 1931—a 30-month 
record, and with the exception of 
three months, was the largest in 
our history,” he continued. “Sales 
for 1934 to date exceeded the en- 
tire year of 1932, and represented 
59 per cent of our total for 1933. 

“White truck sales for the 
month were five times those of 
last April, and for the year to 
date over three times those of 
the first four months of 1933. 

“Orders on hand indicate that 
May will equal, and very likely 
exceed, our April volume in every 
make of car and truck that we 
export,” he concluded. 


Sparks 
(Continued from Page 1) 
association achievement. Which 
sort of sets Al up as the automo- 
bile Disraeli or the Mr. Fixit of 

modern times. 


* Eg * 


REEVES ALWAYS has been 
one of the most colorful figures 
in the automobile industry. Be- 
fore the present NACC came into 
being and the old ALAM and the 
independents were fighting over 
the Selden patent, Reeves was 
running the latter association. So 
he came into the NACC picture 
well equipped for the big job and 
his first board of directors was 
composed of men who were the 
automobile giants of their times 
Charles Clifton, president; Leland, 
Hanch, Chalmers, Macauley, 
White, Metzger, Drake, Pelton, 
Olds, Rice, Willys, Chapin, 
Churchill, Riker and Pope, 
names to conjure with. Of this 


R. 
on the present board. 


THIS PART of today’s column | 
is a sort of an anniversary num-| 


so let’s write it 
in the 20 


ber for Reeves, 
into the records that 


years the general manager never | 
has been absent from a directors’ | 
meeting and never | 


or members’ 
has failed to fulfill a speaking 
engagement whether in any of 
the 48 states he has covered or in 
Canada or the countries of Eur- 
ope. His tenure of office has 
been marked by a diplomatic and 
yet aggressive guidance of Cham- 
ber affairs and he has steered the 
old ship through many a stormy 
year. 

In Reeves we have a man made 
for this particular job and the 
job is made for Reeves. 


RUNNING OVER to Toledo the | 
at 
| 


other day and dropping in 
Willys - Overland, the conductor 
met a man who boasts he is the 
oldest Overland dealer on 
books—Ed Davies who took out 
his franchise in 1908 when John 
N. was building his car 
dianapolis. And that’s a long time 
ago. 

Davies hails from San 
Calif.. where he has been 
since embarking into the auto- 
mobile business. Now he is head 
of Willys Distributors, Inc., and 
has 100 dealers in his organiza- 
tion. And they have been selling 
77’s and so far this year have put 


Diego, 





all | 


the | 


in In-| 


ever | 
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And This Goes On All Day Also 


or 
ea Te 


Ri hehe 


5 
Beals 


Here’s a night view of the plants of the Olds Motor Works at Lansing, Mich., busy all the time trying 


to catch up 


with the dealer demands 





out 2,700 of them, he says—560 in 
one week. Last year in four 
months they sold 2,600. He gets 
his cars from the Los Angeles 
Willys-Overland plant which right 
now is turning out from 60 to 65 
cars a day. 
a ok oe 

IT WAS A MASTER stroke on 
the part of Walter P. Chrysler 
to select May 1, the day when 
labor is supposed to be particu- 
larly restless the world over, to 
have the Chrysler Male Choir 
stage a concert in Orchestra Hall, 
Detroit. At the same time there 
was a national radio broadcast 
lasting 15 minutes, so the whole 
country could listen to this choir, 
made up of 186 workers in Chrys- 
ler plants. The men range in age 
from 18 to 64 and it is declared 
the choir is one of the best in- 
dustrial singing organizations in 
the country. Coming at this par- 
ticular time, the concert was an 
answer to those who claim all 
labor is dissatisfied. 

* * * 

AND NOW WE are approach- 
ing the great Indianapolis race, 
the world’s automobile classic, en- 
tries for which closed this week. 
With 53 nominations it is certain 
that racing is not losing its hold 
on the public and the industry is 
looking forward to another sen- 
sational race. It ought to be 
particularly good this time be- 
cause this year the fuel limita- 
tion is placed at 45 gallons, which 
means that the cars must be able 
to average 11 miles to the gallon 
or better to finish. 


O.K. Stock Plan 
Detroit, May 4.—Stockholders 


of the Graham-Paige Motors 
Corp. at an adjourned meeting 


board Alvan Macauley, who now| this week approved the company’s 
is president of the Chamber, and | 


D. Chapin are the only ones| 


plan for an exchange of seven 
per cent preferred stock for the 
common stock, on the basis of 


| 172,900 in 





|12 shares of common for one of | 


| 
preferred. 


1929 Peak 


(Continued from Page 1) 

the present day operations. Dur- 
ing the year 1928, 1930 and 1932 
the average employment in parts 
plants was 128,000 workers, This, 
of course, in all cases includes 
only hour workers in plants and 
excludes executives and office 
employes. 

In February a year ago this 
branch of the industry was em- 
ploying only 72,800 workers with 
the average hourly pay rate of 
42 cents and the average hours 
worked per week per man placed 
at 46.7. By June the pay rate 
had increased .4529 an hour and 
the average hours worked per 
man had climbed to 53.5. Em- 
ployment at that time had also 
increased with 110,350 men on 
the payrolls. By August the 
number of workers had increased 
to 150,274. As compared with the 
rates during 1929 men were work- 
ing an average of 54 hours a week 


with the prevailing average rate | 


per hour at that time of .5861. 
During March this year men 

under the code were restricted to 

40 hours weekly but the hourly 


rate had been increased to .6480, 


as an average. Also in March the 
employment had mounted _ to 
180,824 against the previous peak 
1929. 


Valve Guide Catalog 

Cincinnati, May 4.—Aluminum 
Industries, Inc. is distributing a 
new 16-page valve guide catalog 
to jobbers throughout the country. 
Besides valve guide specifications, 
the catalog contains numerical 
listings and a progressive size 
chart. 


Parts Employment Exceeds 


With More Pay 


for their new models. 


Olds Demand 
Reflected by 
Back Order File 


Lansing, May 4.—Officials at 
the Oldsmobile factory here re- 
port that the demand for both 
the low priced Oldsmobile six and 
the straight eight continues to 
increase. 

Unfilled orders on hand as of 
the first of May are the largest 
of any previous month in spite 
of the fact that production dur- 
ing April was over three times 
as large as last year. 

The factory is now operating 
day and night on a double shift 
which calls for increased produc- 
tion during both May and June. 

Employment at the Oldsmo- 
bile plant has reached a new 
peak even exceeding that of 1929. 


NADA Comantites 
Told to Draw Up 
Truck Measure 


(Continued from Page 1) 
order to administer effectively 
the code. 

Code operations, new to our 
trade as to others, have produced 
certain conditions which were to 
be expected, but which could not 
be foreseen. Such strengthening 
or modifications of our code as 
appear advisable in the light of 
our present experience have been 
thoroughly discussed and the nec- 


|APEM Members 


May Appeal to 
Wolman Board 


(Continued from Page 1) 
down by the NRA to all parts 
and equipment manufacturers. 
The board consists of Dr. Leo 
Wolman, chairman; Richard E. 
Byrd, representing labor, and 
Nicholas Kelley, representing in- 
dustry. 

The principles of settlement un- 
der which the APEM will oper- 
ate are the same as those laid 
down for the auto manufacturers. 
Employers agree to bargain col- 
lectively with the freely chosen 
representatives of groups; dis- 
crimination on the ground of 
union affiliation is outlawed; 
bargaining committees are pro 
rated according to the number 
of men each represents. 


Any parts or equipment manu- 
facturer wishing to be heard be- 
fore the three-man labor board 
should communicate with the 
code authority office in this city, 
Skinner said. 


essary steps to rectify these con- 
ditions are now being under- 
taken.” 

In addition to formally ratify- 
ing and approving the activities 
of the defacto emergency na- 
tional committee, the certifica- 
tion of state advisory committees, 
election of officers and various 
committees, the meeting passed 
numerous resolutions approving 
official NRA interpretations and 
also urged reconsideration and 
modification of others. 


Of especial interest to dealers, 
was the authorization of the com- 
mittee instructing the National 
Automobile Dealers’ Assn. _ to 
draft immediately a supplemen- 
tary code covering commercial 
vehicles in excess of three-quar- 
ter-ton capacity. Preliminary 
steps in this connection have al- 
ready been taken by the NADA 
staff and prompt action in the 
submission of the truck code is 
definitely assured. 


The subject of code enforce- 
ment was thoroughly discussed 
and the methods to be followed in 
dealing with recalcitrant dealers 
outlined. All cases’ involving 
prosecution are to be referred to 
the national control committee 
for approval before court action 
is undertaken. 


Benefits accruing from the code, 
both to the public, the dealers and 
their employes were frequently 
stressed and a resolution pledg- 
ing continued adherence to the 
NRA and the MVRT code was 
telegraphed to General Hugh S&S. 
Johnson, national administrator. 


New Passenger Car Registrations Three Months 1934-33 


Figures supplied by R. L. Po'k, New Jersey Motor List Com., and Sherlock & Arnold. 


CHRYSLER GROUP 


United States 
Complete by 
Months 


"34 450 
33] 1196) 
’34] 255) 
33] 1503 
’34| 1879 
33] 1611 
’34| 2584 
33) 4310 


January Total 





284 
1181| 
866 
1320) 


February Total 


March 


Total to Date 


NASH GROUP 


United States 
Complete by 
Months 


"34 | 
33] 
’34 31 
33 
"34 167| 
33 | 
"34 -_ 


January Total 
February Total 
March Total 


Total to Date 33 


500 3960) 9679 14589] 25828 
1371) 3518] 11669| 17754] 13097! 


1650|19607| 57281| 81122] 100838 
3872|10291| 29828] 48301] 39556) 


1468} 
755| 
946) 
738| 

1418) 
703) 

3832| 

2196 


211| 
137 
111) 


5990) 16684| 23213] 28810 
3232) 8265} 14181] 10629 
9657| 30918! 43320] 46200 
3541| 9894) 16366] 15830) 119] 


441] 


180 
435| 
126 
818} 
166) 
330] 
472) 
1083 


1468 
755 
977 
738 

1585 | 
703] 

4030 | 

2196 


434| 
255| 
232) 
215 

186) 
182| 
852) 
652 


336) 
6| 
242! 
48} 
149| 
89| 
727 
143 


FORD GROUP 


112) 25940] 2738) 


178| 46378 | 4962 


427|101265 | 10905) 1081) 


Cadillac 


183 
309) 
382! 
288 
516) 


326 


7223 
29935) 
24851) 
25802 


50796! 
26626! 
82870 
82363 


13308 3816! 


28947 | 3205 
10740 | 3047} 


32) 
177| 
153) 
213} 
254| 
683] 


15949] 2951) 


39997] 9814] 923 


Franklin 
Packard 


Pierce- 


453) 
678| 
639) 
643 
1173 
708| 
2265 
2029 


292, 
483) 
256| 
423 
317 
473 
865 
1379 


47| 
126| 


40 
76| 


349) 
523) 
292! 
674| 
421| 
720| 
1062 
1917! 


99 
138 
98 
113 
144 
117 
341) 
368 


50) 
105} 
137 
307 


GENERAL MOTORS GROUP 


69| 557) 2363) 13133 
293! 1039) 
1749| 
2146] 
4602 
2401} 5212!) 
6908] 13828/115846 | 
5586/14361/113730] 


HUDSON GROUP 


919 
1731 
2572 
1666 
6376 
1828 
9867 
§225 


122) 
240} 


797) 
1491] 
1805| 767 
1416] 250!) 
4153| 2223) 
1581] 247] 
6755| 3112! 
4488) 737 


39734] 
34425 | 
36267 | 
68288 | 


37729 | 


4342 
4206 
4807) 
7259) 


NON-AFFILIATED MANUFACTURERS 


61242 
79845 
23 94887 
162 69471 
23] 173287 
159 78749 


47 
320] 


208) 
199| 
222 
196| 


2242! 
2390) 
2228) 
2164| 
222; 4164| 
194} 2215] 
652| 8634 
589| 6769 


506) 
1010} 
355) 
847 
325 
882 
1186 
2739 


641] 228065 
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Motors Follow Markets To New Low Price Ranges 


Extra Dividend 
Is Declared by 
















delays in the early months cut 
profits in nearly all cases: 


1934 
General Motors........ $27,405,000 $6 








Parts, Accessory 


Last Minute Wall Street Wires Producers Lead 





































































































Timken Roller B....... i 
Chrysler Corp. |! :¢ °°" 58.077 207,40 From C. J. ALEXANDER . . 
7 P Chrysler Corp.......... 3,808,850 3,038,082 Wall Street Correspondent, Automotive Daily News Dividend Lists 
oe ee 341,151 237,179d 
By C. J. ALEXANDER TE Ng ce a 
parker Rustproof...... 280,816 New York, May 4.—Car, truck, 
New York, May 4.—Prices of | (avert Wamer ....... 167,495 aie - ‘ : es r : arts and accessory companies 
the automotive shares listed on a oo as ease i ie a mone 5 rae Reavy buying in S the first four asian a this 
: 838 ysler following the declaration of an extra dividend : 
the stock exchanges moved lower | Clark Equipment....... ; year declared dividends calling 
this week in line with the rest of | Midland Steel......... 857 motor shares rallied on the New York Stock Exchange f > 
St iiaiies the maker everenes Packard ...0.....045. 1,257,021d 1,1: today for the first time in more than a week. Opening . payments $5,614,000 in ence 
ave Be PBIGO cccsecce a. « 7 
liiea: he the lowent. point ae sean abe ap ae nearly a point higher than yesterday’s close, Chrysler . the declarations in the like 
& Mak. area seek extended the gain to well over a point. General Motors period of last year. The total 
the first week of the year and a} Auburm ...........0., 857.395 577,466 for the first third of 1934 
aiailan ef indteidual isvees mak- Yellow Mi Recents 7,315 — 1,067,981d and other members of the group also closed with plus $03 438.000  “eainnaeion with $i7.- 
MEME savoddsunectscs 802,.845d 1, 05d si ’ ’ ’ ia 
ing new lows for 1934. ea 742.5964 822,99 — 812,000 in the like 1933 period, a 
The outstanding financial event | "A" eee gain of 31.5 per cent, or almost 
of the week was the declaration Timken Dividend : one-third. 
by Chrysler Corp. of an extra The Timken Roller Bearing Co. Truck Code Authority Black & Decker Mfg. Co. The larger part of the increase 
dividend of 25 cents. Chrysler] this week declared a quarterly Personnel Announced| Report Steady Increase | ¥25 accounted for by firms in 
the parts and accessory group, 







earnings were somewhat smaller 
than had been anticipated but the 
income statement showed a 
larger charge-off of expenses, in- 
cluding engineering, than has 
been usual for the first quarter. 
This may be reflected in boosting 
the second quarter profit. 
Lowest Since 1933 

Prices of the stocks of car and 
truck companies, in the average, 
are at the lowest point since the 
final week in 1933, while the parts 
and accessory company shares 
average the lowest since Jan. 17 
and the tire and rubber group the 
lowest since Apr. 11. The shares 
of the tire and rubber companies 
have held well through the recent 
period of recession. 

April saw a decline in the price 
average of 24 automotive stocks 


dividend of 25 cents a share on| Chicago, May 4.—The personnel| Towson, Md., May 4.—The busi- 
w4 ee ee ae of the Illinois state trucking code | ness of the Black & Decker Mfg. 
‘6 This rensesented aa cece authority, consisting of four|Co. has shown a progressive in- 
aa chs neneinen vate of 36 canta members, was announced here crease each of _the six months 
quavtesls, adding one tetre nasee today. The makeup of the group | since the beginning of this fiscal 
to the long list of automotive gives equal representation to all/ y ear, Oct. 1, 1933, company offi- 
concerns that recently have in- a 4 ctals report. : . 
creased their dividend payments. Robert C. Stockton = ° =o The net earnings for _ the -~ 
L. A. Young, president of the ber of the code authority repre- months after all deductions for 
L. A. Young Spring & Wire Co. senting the interests of the| depreciation, Federal taxes, in- 
this week said he felt “reasonably Cartage Exchange of Chicago| terest and all reserves amounted 
certain that, barring any unfore- whose members engage largely in| to $110,670.85. 
seen developments of a serious contract hauling. Elvin Watson, 
nature, that a dividend may be president of the Central Freight Tide Water Declares 
declared” at the meeting called Assn. represents the commen N 
for June 4 to consider action.| C@'Tiers of the state; Sen. Lance ew York, May 4.—The board 
Studebaker Corp. continues to the other than common carrier|0f directors of Tide Water Oil 
make progress in its fight to classes, and Chester G. Moore,|C°. today declared the regular 
throw off the receivership. The director of the Illinois State qoenew ones Kom ome 
net loss for the first quarter of Highway . Users Conference, the | Company s inoned and outstanding 
this year was only $329,633, as| 2°t-for-hire, or private operators. = ae paces ak cane tee 
: one e May 
against $2,046,598 a year ago, 15, 1934, to stockholders of record 





which companies have made more 
progress in restoring or raising 
dividends than the car and truck 
family. Declarations by parts 
and accessory companies in the 
four months totaled $8,184,000, as 
against $3,382,000 a year ago, an 
increase of $4,802,000, or 142 per 
cent. 

Car and trucks companies made 
the largest declarations, however, 
their total amounting to $15,242,- 
000, comparing with $14,430,000 in 
the 1933 period, an increase of 
$812,000, or only 5.6 per cent. The 
bulk of the car and truck total 
was accounted for by General 
Motors and Chrysler. 

Dividend declarations by car, 
truck, parts and accessory com- 
panies, combined, compare as 
follows for the first four months: 
















































from 26.77 to 25.43, a decline of ; ; ‘ . 
1.34, or five per cent. This was a  ~ ha se ig i Cc New Resear ch Magazine at the close of business May 10, 1934 1933 
larger drop than suffered by the Sratdorg neve foniy | Published in New York — — i sini’ $ 2,511,000 $ 936,000 
stock market as a whole Meenas Rave Srmany rats Feb 18,511,000 14,554,000 
? és fied the plan for the exchange of } New York, May 4.—Market Re- King Buys Packard | Aled "one, 211,000 
The Automotive Daily News| the company’s 7 per cent pre-| Search is the name of a new Detroit, May 4.—Two Packard BOP, os secs 1,823,000 1,211, 
stock price averages showed the] ferred stock on a basis of 12] monthly magazine which will pro-| cars just shipped to the King BG. ores GS1,000 1,111,008 





Totals ...$23,426,000 $17,812,000 
Declarations by the car and 
truck companies alone compare 
as follows: 





shares of common for one share | Vide news of surveys and develop-| and Queen of Jugoslavia are 
of the preferred. ments in market research, as well| equipped with New York police 
a on ie The Kelly-Springfield Tire Co.|as articles on different phases of| type sirens and with special red 

has taken an appeal to the United| marketing and distribution by|and green head lamps. With 


following changes in the week 
ended May 2: 















Be PED” enccccccceces Bae 25.43 —2.26 
10 Car-truck companies. 28,75 26.42 —2.33| States Circuit Court of Appeals well-known writers. It is pub-| these, the royal cars can be iden- 
10 Forte-accessories. .... oe 19 - +" from the decision in the lower|lished by the Market Research | tified day or night for no signals 1934 1933 
ey en eee —_ “| courts regarding a Federal tax|Corp. of America, Rockefeller} like them are permitted on any Jan. .......$ 766,000 $ 782,000 
The stocks of the tire and rub-| refund for 1918. Center, New York. other motor cars in the country.| Fe. ------- 14,307,000 13,230,000 
ber companies held up somewhat I sap ys 169,000 302,000 
better than those of the other WO Saxnren  ekase 116,000 






Totals ...$15,242,000 $14,430,000 

Here are the comparisons for 
the parts and accessory company 
declarations: 


groups, aided by news of a world 
production curtailment plan for 
rubber and the attempt of the 
NRA to stabilize tire prices. This 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, MAY 4, 1934 




























news, however, did not prevent 

weakness in some of the tire = 1934 1933 

stocks and, as a matter of fact, (Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) Jan. ........ $1,745,000 $ 154,000 

there was some disagreement re- ae Se ae 4,204,000 1,324,000 

garding the likely benefits to the// High Low Last Sale | 1933 1934 Last Sale es 1,654,000 909,000 
NEW YORK May 4 Apr. 27| High Low May 4 Apr. 27 || Apr. ........ 581,000 995,000 














manufacturers from the new 1933 1934 


world rubber plan. 





Totals ....$8,184,000 $3,382,000 





































Among the few motor stocks|]| 2334 16%4 Allis Chalmers Mfg. ........ 17% 19% | 32 21% Marlin Rockwell ........... 27 26 
that advanced in the week ended || 337 23314 American C. & FB. oo .ccccces 25 27% | 21% 1214 Midland Steel .........--06- eek 16% Declarations announced in the 
May 2 was Auburn, which got|] 12% 6% American Chain .........-.. 91% 9%} 12 7% Moto-Meter G. & E. ...... 9% .... || past week included the following: 
much of its weakness out of its 1% 34 Ammerionns La FF, «00000080 1 1% | 4434 2854 Motor Products ..........-> 2944 35% Clark Equipment, regular quar- 
system earlier. The movement 17% 113, American Woolen .........++ 124% 13% 16% 9 Motor Wheel Sei es Gat ae 1174 ae terly of 20 cents on common, 
of car and truck company shares |} 57% 39%4 Auburn Auto (2) ....-.-++: 41% 417% | 115 G6 Marae: Cotte vce ssccccvenes 854 9% || payable June 15, to stock of rec- 
was somewhat uneven, with 23% 16% Bendix Aviation .........+. 1655 18% 3214 19% MO dadeanenuadsaneee ben ae 20% 225% ord May 30. 
weakness cropping out in Chrys-|}| 68% 55 ee OO ob ocho ace caee 6034 64 656 37% Packard .......seeeeeeeeees 4% 4% Parker Rustproof Co., stock div- 
ler on the anticipation that earn- 285% 20% Borg-Warner ju OReERREDDOLES 24% 2456 6% 2 PIOSOO-ATTOW ccccccccscccecs 3% 4% idend of 10 per cent and regular 
ings for the first quarter were 19% 12 Briggs Mfg. eteeenseeeeeees 17% 18% 23 : 16 ; Raybestos Manhattan ...... 18% 20% quarterly of 75 cents on common, 
not as large as had been hoped 7% 53% Budd Mfg. Co., HB. G. cscece 6% 7% SY 3% Reo Motor teeeeeeeeeeeeees 4 4546 payable May 21 to stock of rec- 
for. The parts and accessory 5% 3% Budd Wheel Co. .......... . 4% =" . zeoente Sees Corp. «+++. 1873 21% |] ord May 10. 
group was generally weak. 60% 44%4 Chrysler teeeeeenneneeseeess 457% 50 1054 oe ee s- = OR, Seana ees hs 654 736 Ford Motor Co. of Canada, 50 

Net I mes Gain 28% 18 Collins & Aikman .......... 21% 23 ’ “4 stewart-Warner ...++-+-++++ 8% 87% cents on Class A and Class B 
es Encomes ad 35% 1854 Commercial Credit .......... 31% 33% 9% 434 Studebaker Tene AROSE ERR FES 5% 6 k ble M 28 d 

Although all automotive com-|/ (7) 32° ¢ Credit A 9% 534 Thermoid Co. ........0++0: 6 654 || Stock, payable May to recor 
panies reporting earnings thus Ot SRE GE soseses veces sss 25512014 131% Thompson Products ........ 164% 17% ||May 8 Last previous payment 
far for the first quarter of this|| °9% 35% ers _ Be GD ooo — - 41 29% Timken Roller Bear. ........ 32% 33% || by this company was $1 on De- 
year did not show improvement 2% 1% orang : RGR oo gs x ” a 40 33 Trico Products | a tes os tees 38% cember 21, 1933. 

th di iod of 5% 2% Curtiss-Wright .....-+-+++++ sia 43 | 507% 41% Union Car, & Carb. (1) .... 4256 44 Goodyear Tire & Rubber Co 
OVEF THO COSTORPORAINE POEOS OFT 135 % CurtissWright A .......+-: 9%  10%|64%4 so U.S stri ‘4 y . 
1933, the net profits, in the aggre 2% 5% Cu 8 4 4 4 0 c S. Industrial Alcohol .... 49% 51% || $1 on 7 per cent preferred, pay- 
” » Z y " I I , ’ 
gate, registered a very sharp in- 10576 one = vig ng pipe a aoa as pe: oo anes eee ee aoe 2258 || able July 2 to stock of record 
crease. The first 30 concerns to|| 313, ies Sis iiediea ......... a salu = «6 ae oe... ry: at June 1. A payment of $2 on 
. . PhAIR cccccccces yy Jo S78 XOCHOW TUCK .ncccccccccoes 5} 
report for the three months had || 52 44 Electric Storage Battery .... 45% 45 1223 15 Young Spring & Wire ...... 19 197%, || dividend arrears on this stock 
an aggregate net income, after|| 27% 9 Evans Products ........0+0. 24% 2644 was paid Mar. 1, and on Apr. 1 
f 171,000, as com- 8% 6 Dates Bete xcdccccscces ake 8 CHICAGO a quarterly of $1 was paid. 
Seaeeee, OS SNe tre. 254 18 Fi T.&R 21% 21% Asb Mf ° 
are with a net deficit, after 4 irestone T. eer ee 4 § are ee EE ec asoeésbnnden 2% 2% 
en of $1,644,000 for the same 436 2% Gabriel oe . pee ae ee a oe 2% an ieee aaae i PM 6 c0, bees 3% 7 
) — 12% 113% General Elec. Spec. (60c) .... 12% eae esos MOREE Avlatios .cccccccses 165 181 Ai R bbe Plan 
companies in the like period of || 4, 33% Ge , 48 Y jax Ru r t 
4 Oe rere 35% 37341 .... eer re re 24 2454 
last year. Me) Oe MN, eras cis oxeneniac 2536 28 |.... .... Grigeby-Grunow ............ 12 15¢ To Go Under Hammer 
This represented an improve- 18 1234 Goeodsich, B. F.  nccccceces 15% 16% ].... -+++ Houdaille-Hershey A ....... 18% 19% Raci Wi M 
‘ 41% aeakt Gasteense T, & Be ciccessese 34 353%4/.... .-»» Houdaille-Hershey B ........ 4% 5% acine, a. ay 4.— Plant 
ment in earnings over a year ago ; y % % 
of $30,815,000. With many more 4V 2% Graham-Paige ..........+.+. 3% 3%] .... ae eee 14 ‘ane and equipment of the Ajax Rub- 
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THERE IS A WAITING LIST 


Cadillac-La Salle Dealers are pleading with us to send them more 
and more streamlined La Salles. . . . And we are making every 
effort consistent with Cadillac standards of manufacture to fill 
their orders promptly... . Naturally, there is a waiting list for 
this newest car in the world. . . . The demand has exceeded the 
supply ever since people caught their first glimpse of these new 


La Salles with Bodies by Fleetwood, chassis by Cadillac and prices 


WU 


*In spite of production at capacity. 


of only $1595 and $1695, at Detroit. . . . That is the exciting 
thing about the new streamlined La Salle from the stand- 
point of Cadillac-La Salle Dealers. .. . It has given them a rich 
new market, with greatly increased profit opportunities, just 
as it has given America a new motor car style and a new 
motor car value. .. . Why not write or wire for full information 


regarding the Cadillac-La Salle franchise in your community? 


SLCLe 


7s ee 


$1695 


DESIGNED AND MANUFACTURED BY THE CADILLAC MOTOR CAR COMPANY 





